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Elizabeth: Hello and welcome, everyone. Today is Thursday, April 19, 2012. I’m Elizabeth, 
and this is our Art of Feminine Magic Q&A call. One of our special Q&A calls as 
a part of your Art of Feminine Magic program. 

 I just want to welcome you, and I welcome everyone on the line, and I welcome 
you on the webcast. I'm looking forward to having a really awesome, interactive, 
fun call here today. 

 So, a couple of announcements just before we get going. Not a whole lot to 
announce. Basically, I wanted to let you know that your workbook for class 
number five has been posted in the Ning, which is awesome, so you can go ahead 
and download that. I want to just give you really quickly the dates and times of 
our upcoming calls. 

 We do have two more calls left in this program. The next one is going to be our 
class on Receiving, and that's going to be on Tuesday, April 24. That'll be at 3PM 
Pacific, 6PM Eastern. Hang on one second here. 

Operator: All guests are now muted. 

Elizabeth: All right, I muted everybody out for just a second while I'm doing the 
announcements. When I unmute you all, I'll share with you how to mute yourself. 

 So, the next Art of Feminine Magic training call, our final training call is going to 
be on Receiving. It's going to be on April 24th at 3PM Pacific. Then our next 
Q&A call is going to be on – I believe it's on May 2nd. It's on May 2nd. That's a 
Wednesday. That's also at 3PM Pacific. That's Q&A call number two. 

 Some of you have been asking about the Ning, and the Ning will definitely stay 
up for a little while longer. It will be up definitely through the event, at a 
minimum, but probably a little bit after that as well, as we deliver some of the 
bonus training that some of you will receive for signing up early. 

 So, that's pretty much it for announcements. We will go ahead and dive in here 
with questions and answers. For those of you who have not been on a Q&A call 
with me before, really – I've muted out the lines. I'm going to unmute them here 
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in just a second. A lot of you are on the webcast. Let me just speak to this really 
quickly here. 

 A lot of you are on the webcast, and I'll tell you. I usually don't take questions on 
the webcast. I think there is a question. I'm not sure if there's a question/answer 
thing set up on the webcast. If there's a place you can type in questions, I'm not 
sure if my team set that up or not, but I don't generally look at that. The reason 
why is because I can't process those questions and be present at the same time. 

 So, if you're on the webcast and you do have a question, I would love for you to 
come and hop on the line so you can ask your question live. In order to do that, 
hang on one second, and I'll speak out the phone number here again, so you can 
feel free to call in to ask your question. It is, hang on one second. The number 
206-402-0100. Again, that's 206-402-0100. 

 We do use a service called Instant Teleseminar. It may invite you to call in with a 
local call-in number, and it may give it to you, which would be really cool, but if 
not, that's the number to call in. The conference I.D. that you'll want to use is 
725180. 725180. 

 I invite you to hop on the phone and ask your questions. There are a lot more 
people on the webcast than are on the phone, so again, let me give you that 
number one more time, and then I'll unmute the lines. It's 206-402-0100. The 
conference I.D. is 725180. I see some of you are hopping on. That's fantastic. All 
right, we're going to have an awesome call. 

 I'm going to go ahead and unmute the lines here in just a second. To mute 
yourself, if you have some background noise going on, I'm going to ask you to 
manage that by muting yourself. You can press *6. To unmute yourself, you can 
press *7. All right, here we go. 

Operator: All guests are now unmuted. 

Elizabeth: Hey, welcome everybody. Awesome to have you. All right, yay for a nice, quiet 
line. Again, if you need to mute yourself, it's *6. To unmute, it's *7. I also have – 
just so you guys are aware, I have a little dashboard here that I look at, and I can 



	  
	  

Art	  of	  Feminine	  Q&A	  Call	  #1	  
	  

 
Elizabeth Purvis ● 1631 NE Broadway #138 ● Portland OR 97232-1425  

1-888-526-5280 ● elizabeth@marketinggoddess.com ● http://www.MarketingGoddess.com	   

see – no, I can't see your names, but I see where you're calling in from. I can see if 
there's noise on the line, and sometimes I'll mute the line myself, if that's the case. 
So, just be aware of that. 

 Let's dive in here. When I do question and answer calls, usually what I like to 
open with is celebration. To share a few celebrations from people and then take 
some questions. I'd like to start that way on our call today, as well. So, I would 
love to hear from one or two of you to share something that you're – one of two 
things, either a celebration, something that you're celebrating. It can be anything 
in your life, anything you're excited about. It can be something in your business. It 
can be something directly related to this program or not. So, share a celebration, 
that's one option or a breakthrough. 

 What's a particular breakthrough or outcome or insight or aha that you've really 
received and taken in since being in this program? So, I'd love to hear from one or 
two of you to get us started. Who would like to share? 

Christine: I will share. 

Elizabeth: Okay, who's this? 

Christine: This is Christine DeCamp. 

Elizabeth: Hey, Christine DeCamp. How are you? 

Christine: I'm great. 

Elizabeth: Good, good, great to connect with you. 

Christine: I'm celebrating my birthday today. 

Elizabeth: Woo hoo. Congratulations. 

Christine: The other thing that I will share is that I've had several breakthroughs during this 
course, and I mentioned on the Ning I had my first coaching client. 

Elizabeth: Awesome. 
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Christine: Which was exciting, and I've had some shifts, and I'm feeling really encouraged. 

Elizabeth: Oh, I'm really, really glad. Thank you for sharing that. What's a shift that you've 
had? 

Christine: Well, just money is a real issue for me, and I've been doing some clutter clearing, 
and the money seems to be coming in a little bit better. I'm just feeling more 
hopeful. 

Elizabeth: Good. I'm glad. Yeah, the clutter clearing does kind of work like magic. 

Christine: Mm hmm. 

Elizabeth: It's one of those things, honestly, I don't know the why behind it, but I just know 
that it does. It always really creates new space for new awesome things to come to 
you. 

Christine: Yeah, well, thank you so much. I'm looking forward to seeing you out here. 

Elizabeth: Oh, thank you. Awesome. All right, who else would like to share a celebration or 
a breakthrough? 

Deb: Elizabeth, it's Deb. 

Elizabeth: Hey, Deb. How are you? 

Deb: Hi, good. I just wanted to share that one breakthrough I've had is just also in 
upleveling my environment and I have a commitment to myself to spend 15 to 20 
minutes every day clearing out clutter and organizing my space, and it just feels 
great. It's starting to move the energy, and things are starting to happen, which is 
really good. 

Elizabeth: They are. They are. Fantastic. Deb is one of my Divine Feminine Leader Inner 
Circle clients, and she's been up to some pretty amazing stuff to get her business 
going, so thank you. Thank you, Deb, for sharing that. 

Deb: Thank you. 
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Elizabeth: Yeah, you're welcome. All right, wonderful. So, with that, let's go ahead and dive 
into some questions. Who has a question about – really, it can be anything we've 
covered up into the program so far. We've had five content calls, and that's a lot, 
so I imagine there are a lot of questions that have been stirring for you. So, really, 
anything that's come up for you in past five classes, you're welcome to ask about. 
So, who has the first question? 

Christine: Well, if nobody is going to jump in, I'll jump in again. 

Elizabeth: Sure, it's all good. 

Christine: I was in a mastermind last year, and there was a lot of talk about perfectionism 
and how it can stop you from moving forward. We've been talking a lot about 
making decisions. 

Elizabeth: Yeah. 

Christine: I've been working on an online class that I'm creating on creative practice, and 
I've been really stuck with it. I haven't finished it, and I pushed back the date, and 
I don't feel like perfectionism is my problem, but it hasn't felt right to me, and I 
haven't been able to do it. Do you have any ideas about that? 

Elizabeth: Sure. Can you share a little bit with me about what the class is about just so I have 
a little more context? 

Christine: Well, it's a combination of TDS and video, and it's how to create a creative 
practice. It's based on some things from The Artist's Way and some other people 
that I've studied with and journaling and doing things like creating a sketchbook 
where you fill it with stuff. It's not about making art as much as it is about 
keeping yourself inspired, keeping your well filled, that kind of thing, so that you 
can be – have ideas when you want to do something, you've got ideas. 

Elizabeth: Oh, okay. So, when you say creative practice, you mean actual – not a creative 
business, but a creative practice where you're doing creative work so you've got 
kind of the well filled. 



	  
	  

Art	  of	  Feminine	  Q&A	  Call	  #1	  
	  

 
Elizabeth Purvis ● 1631 NE Broadway #138 ● Portland OR 97232-1425  

1-888-526-5280 ● elizabeth@marketinggoddess.com ● http://www.MarketingGoddess.com	   

Christine: Exactly. 

Elizabeth: Okay. So you're struggling with not completing the class? Did I get that right? 

Christine: Yeah, yeah. 

Elizabeth: So, when you think about going to do the work or do the assignments, what 
comes up for you? What do you find yourself telling yourself? 

Christine: I've been working on it, and I felt like nobody is going to want to do this. It's too 
boring. 

Elizabeth: Interesting. No one is going to want to do – like you're not going to want to do the 
exercises because they're boring or no one is going to - ? 

Christine: No one is going to want to do the class because it's too boring. 

Elizabeth: Oh, oh, wait. I'm sorry. Did I misunderstand? You are offering the class? 

Christine: Yes. 

Elizabeth: Okay, so the procrastination is coming with you're not putting it out there because 
you're telling yourself people are going to find it boring. 

Christine: I guess. It's kind of funny, it hasn't fallen into place where it feels right to me. It 
relates to something that I find in my paintings because I'm an artist. Sometimes 
I'll get to a point in something that I'm working on where it just doesn't feel right, 
and I don't know what the next step is, so I set it aside and then I go back to it 
later when it comes to me. I've been wanting to get this class out because I want 
to make some money. 

Elizabeth: Right. Well, I think what you need to do – and this is your work to do, is look at – 
so what's happening is you're saying it doesn't feel right and you put it aside, and 
it sounds like you're not really exploring what that's really about. 

Christine: Mm hmm. 
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Elizabeth: That's what you need to look at. So when you say it doesn't feel right, what does 
that mean and spend some time really exploring what that is, instead of kind of 
just putting it down and going away from it because there's probably something 
there. It doesn't sound like it's just sort of a plain procrastination thing. It just 
sounds like there's something there that you're not looking at. 

Christine: Yeah, it's like somehow it's not right. I'm not seeing what that is yet. 

Elizabeth: Yeah. You want to unpack that a little bit. 

Christine: Okay. 

Elizabeth: All right, great question. So, who's got the next question? 

Teresa: Hi, Elizabeth. It's Teresa. 

Elizabeth: Hey, Teresa. How are you? 

Teresa: I'm good. 

Elizabeth: Great. 

Teresa: So, I have two questions. 

Elizabeth: Okay, great. 

Teresa: Can you really offer a VIP day or program if you've actually never invested in one 
yourself? 

Elizabeth: You know, I don't recommend it, honestly. Well, let's look at that a little bit. What 
have you invested in? 

Teresa: Let's see. Well, I worked with Bob Proctor for a couple years and coaches – not 
coaches, necessarily. Mentors I would say more than coaches. I've done a lot of 
healing certifications, but you're the first I've ever heard about a VIP day or a VIP 
program.  
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 When I first heard it, I thought, "Oh, my gosh. I actually could do that." I mean, 
honestly, truly, I haven't really been drawn to a coach till I listened to you. Then I 
thought, "Oh, okay. Yeah, that sounds like that could really work." Then I'm 
thinking because I have my ideas. I'm thinking, "Well, can I really ask someone to 
invest this amount of money when I have never done it?" Because I really am big 
on walking my talk. 

Elizabeth: Absolutely. There are two things going on. The issue here is about walking your 
talk. You don't want that to get lost in the issues of semantics of, "Well, is this a 
VIP program? Is this a platinum program? I haven't invested in a platinum 
program, but I've spent this much over here." You know what I mean? Don't get 
caught up in that conversation. 

 I think what's more important is really to ask yourself, "Have I invested in myself 
and done the work that I need?" It's not just an investment of money for these 
programs. It's an investment of time, energy, attention. It is putting yourself all in, 
which is what I love about them. They really are about creating a space where 
you're putting your money and your energy and your attention down to finally get 
the transformation that you want. 

 That's what I think you need to ask yourself. "Have you made that step for 
yourself yet?" 

Teresa: I mean I feel like I have. I've invested thousands. I really have worked on myself 
for years, but I have never done that. I have never done a VIP day or program to 
even model it, but I guess I'm thinking, "Well, that's why I'm going to your live 
event." 

Elizabeth: Yep. I'm glad you are. Yay. Great to meet you. I mean honestly, if you're asking 
yourself that question, then I think you know what the answer is. 

Teresa: Okay. 

Elizabeth: What would you need to do in order to feel really in integrity? 
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Teresa: Okay, so do I feel like I could put together either one of those and really make a 
difference for someone but I have not invested a chunk of money like that in one 
– over a period of time, I have. 

Elizabeth: Right. 

Teresa: Have I done it? I've never asked someone to even give me $2,500 for a day. Do 
you know what I'm saying? So, I think I'm hung up on the money. 

Elizabeth: Yeah, well, totally understandable. So, what is the highest that you've ever 
invested for a program and what was that program? 

Teresa: I would say – let's see. What is it? Like $2,000 and that was for a healing training. 
It's been so long ago and I worked with Bob Proctor. It seems like that was a 
thousand or something. 

Elizabeth: Yeah. 

Teresa: I worked for two years. I mean I can't even remember all the money I've spent on 
all the – but, I haven't done what you do. 

Elizabeth: Yeah. I think this is a real personal thing for some people. Again, it's semantics 
versus what you really know in your body. Some people have invested thousands 
at various times for various things, and they feel like, "Hell to the yeah, I can ask 
someone to invest $3,000 for a day with me. No problem." The fact that I haven't 
done it, that particular transaction, it's irrelevant. They feel congruent within 
themselves. 

 But if you're not feeling congruent with that, then yeah, you need to decide what 
kind of program. I would look at it as what kind of program is going to serve you 
best and go out and make a commitment to yourself to get in that program. 
Because it's going to come through. It's going to come through in your 
conversations. It's going to come through in how you put yourself forward.  

 I would challenge you to look at this as an opportunity for you to really, really 
step up into what you want to do. 
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Teresa: Okay. 

Elizabeth: Can I ask how you help people and what you help them with? 

Teresa: Yeah, okay. So, let's see. I can articulate that. I'm at my office and have got to 
close the door. I love to help people with who they are because that has been my 
whole thing. It's the key that really is. So, I learned all kinds of healing modalities, 
energy work, and then the Law of Attraction. I mean I probably have 10 things I 
can put together. I'm really creative. I totally love to create. Now, what's was your 
question? 

Elizabeth: My question was so right now, do you have a business? Are you working with 
clients? 

Teresa: I do and I don't. I mean I'm just playing around. My friends, they come to me all 
the time, so I do tons of free work. I have a little piddley healing practice. 

Elizabeth: Okay. What would you like your healing practice to be? 

Teresa: Are you looking for a money figure or what are you looking for? 

Elizabeth: Yeah. Both. Money is a great measurement. I think it's important. 

Teresa: When I did my three-year vision, it was $30,000 a month. I would love that. I 
would love to kick back and do programs, do VIP days. I mean I can see it all. I 
really know I can do it. 

Elizabeth: Yeah, I have no doubt that you can. Absolutely. So, you want to ask yourself, 
"What training do you need to invest in now? What program? What personal 
development? How do you need to invest in yourself to…?" Well, actually, let me 
back up a little bit. 

 First, it's A) Have you claimed that path? Have you been like, "I'm making a 
decision, a commitment to myself. I'm doing this." That's step one. A real 
commitment is step one. Then, number two is, "Okay, what program, what 
investment do you need to make yourself…?" Because there's no way. I know 
coaches say this, and it always sounds self-serving, but honestly, there's just no 
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way I can imagine a universe in which you can go from zero to $30,000 a month 
without mentoring and training.  

Teresa: I know. That's what I know that I need is that I know I need someone to show me 
how. 

Elizabeth: Yeah. So, you decide what is it that you really need, and then you make a 
commitment to yourself to go get in that program. When you do that, your whole 
energy is going to shift. Your whole energy is going to shift. 

Teresa: Well, this program has already made it shift, because I know that it would. 

Elizabeth: Woo. Yeah, yeah. 

Teresa: Okay, so I have to get off because someone just walked into my office. 

Elizabeth: Yeah, that's good. We need to move on anyway. 

Teresa: If I have time, I'll give you another question. Thank you. 

Elizabeth: Was this helpful? You good? 

Teresa: Yes, very. Perfect. Thank you so much. 

Elizabeth: All right, sweetie. Awesome, awesome question. Thank you. 

Teresa: Bye. 

Elizabeth: Bye-bye. Fantastic question. I think she spoke for many there with that question. 
All right, who's got the next question? 

Irene: Elizabeth? 

Elizabeth: Yes. 

Irene: You can hear me? 

Elizabeth: Yes, I can. 



	  
	  

Art	  of	  Feminine	  Q&A	  Call	  #1	  
	  

 
Elizabeth Purvis ● 1631 NE Broadway #138 ● Portland OR 97232-1425  

1-888-526-5280 ● elizabeth@marketinggoddess.com ● http://www.MarketingGoddess.com	   

Irene: Oh, gosh. I've tried so many times to talk to you on our different calls when you 
had questions, and I could never get through. Anyway, oh, my gosh. You can hear 
me. I'm so glad I didn't say a cuss word. This is Irene. 

Elizabeth: Hi, Irene. It's Irene. Hey, lady. How are you? 

Irene: I'm good. Yes, it is the Irene. Anyway, I was just wondering how you deal with 
anxiety. I know that you went through some really difficult times when you first 
made the decision you weren't going to have a job anymore, and then, "Oh, my 
God. I'm in debt. Oh, my God." Then also, that's one kind of anxiety, but the other 
is when you're going way outside your comfort zone, and I know when you first 
started working your mentors – I mean what did you do when you realized, "Oh, 
my God. I'm on the pressure system. Huge, huge change." 

Elizabeth: Oh, yeah. 

Irene: That's what I feel like. I'm like, "Oh, my God. I'm going to ask Elizabeth what she 
did." 

Elizabeth: Mm hmm. Honestly, the answer to your question is everything I've packed into 
this program. I'm dead serious. I'll get more specific here, and I'll give you really 
specifically what I do now, but the way that I structured this and talk about the 
four elements of alignment and setting everything up, it really is to help you deal 
with this. 

 Because the key to creating anything in your business, the key to creating your 
life, it's the process that we outlined in the last call. I'm sure – I know you've 
studied this before, so I'm sure this is familiar to you. You step out and you hit 
the, "Holy crap." You know? 

Irene: Right. 

Elizabeth: Because it's all about being able to move through that. Honestly, the number one 
thing that I do right now, the number one thing above anything else is the speed 
dial. I have created a really strong network through my various masterminds. I 
was doing that before, even before I'd invested in masterminds. It was just 
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different people, but I've got my people. I won't even let myself go there, if I feel 
myself really triggered. 

 This is when I'm like, "Ugh." in the trigger zone, which is really I think that's 
what you're speaking to, right? 

Irene: Well, yeah. What happens with me and I'm thinking that this is probably relevant 
to at least some of the people in this program, and we all have our weird ways of 
unconsciously trying to stuff our feelings or to halt the change because it's so 
frightening, but we're not consciously aware of it. 

 Fortunately, I can recognize my behavior. For me, I'm eating like a friggin' pig. I 
am. 

Elizabeth: I got that one too. 

Irene: I thought we were supposed to have disproven that one. I'm with the anxiety, and 
I can't think straight. I just got back from Leap with Kendall Summerhawk. 

Elizabeth: Congrats. Great place for you to be. 

Irene: Just totally filled up with information, and I can't think straight enough to 
implement anything. I'm like, "Okay, Irene. You've got to get it together here." 
So, I just thought, "What did you do when you got so full of information and you 
didn't know which way to turn first?" Instead of hitting the Oreos, you know? 

Elizabeth: Hitting the Oreos, well, the Oreos are a separate issue. I still hit the Oreos. I'll tell 
you. There are always, always layers. First of all, a colleague in the past, she had 
this great expression I just love. She says, "Switch to compassion. You need to 
have real compassion for yourself," because stepping out in this way is not 
something that we are conditioned to do, so it brings up all of our stuff. Be really, 
really compassionate with yourself.  

 A couple different strategies. There really are some specific things, and then 
you're going to try them, and you're going to make them your own. The number 
one thing is to commit to yourself that you're going to get through it. That's the 
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number one thing and say, "Okay, I'm not always going to be perfect. It's not 
always going to be easy. Sometimes I'm going to get taken out." 

 But the number one thing I did is I really made a conscious commitment that I 
was going to pick myself up again. Then I was going to fall again. I was going to 
pick myself up again. I wasn't going to stop. Sometimes that means – I've talked 
about this I think in the last class or the one before. Sometimes it means waiting it 
out. 

 When there's a real anxiety trigger, sometimes it's like I just go, "Okay, I see you 
there. I'm paralyzed. I can't do anything about it, but I know that trigger of 
awesomeness, you're not going to be there every time. That you're going to pass. 
When you do, I know that I'm going to be able to respond at that point," because 
I'm kind of waiting for it to go away.  That's one. 

 The speed dial is huge. Who is it that I'm calling? Because if I'm triggered, I can't 
afford to stay there. I'm just like, "I can't put up with this crap." I'm nice to myself, 
but I'm like, "Okay, I've got to get some coaching from an outside perspective." I 
pick up the phone, and someone talks to me for 15 minutes, and we're good..  

 The morning practices as well are also really huge. The morning practices of 
gratitude, really being grateful, and also when I find myself going into sort of a 
trigger space, I notice that it's going on and I say, "Okay, what is it that I need to 
do?" It's usually pick up the phone. Yeah, having that support system is really, 
really critical. In my mastermind groups, in my coaching groups that I lead, that's 
one of the things that we set up is encourage people to basically make the phone 
tree. 

Irene: Yeah, yeah. 

Elizabeth: So, those are some things. Is that helpful? Give you some things to think about? 

Irene: Yeah, actually the first thing you said, just I want to reiterate so that anyone else 
listening also gets the double whammy of it is that made me immediately relax is 
when you said, "Just have compassion for yourself." 
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Elizabeth: Have compassion. 

Irene: Yeah, have compassion and you just reminded me, but I used to just surrender to 
the feeling, and I would just say, "Okay, whatever it is that is just freaking out. 
Freak out." 

Elizabeth: Yeah, that's a different way of looking at the wait it out strategy. It's like you 
sometimes just have to feel your feelings. There's a fantastic book by Raphael 
Cushnir, I think is his name. A client got it for me years ago when it came out. It's 
called The One Thing Holding You Back. Really what it's about – I almost put 
parts of it into the program where it didn't quite fit with what I was creating in the 
curriculum here, but I'm glad that you mentioned this because it's a fantastic 
resource for you. 

 It's really about the one thing that holds us back is not being willing to feel our 
feelings. It's like when the stuff comes up, we just want to go, "Ugh, get out of 
here." 

Irene: Yeah, right? 

Elizabeth: Like, "Good-bye." But if you just allow it to move through, allow it to be present, 
and say, "I see you and I love you. What's going on?" That really does go a long 
way. Then it passes and you go, "Okay, I'm ready to take action." 

Irene: Yeah and that's where I need to get. I just wanted to also say something else really 
quick, just as a comment. 

Elizabeth: Sure. 

Irene: When I was taking notes when you were talking in some of the calls that we've 
had, I realized you would say, "You," and I'm writing what you were saying. I 
went back and I crossed out you, and I put I, and then I re-read the sentences so 
that when I am doing it, then I will, and it'll be my this or whatever. It was like, 
"Wow. That was really impactful." So, I just wanted to put it out there for 
everyone else if they haven't done that already, it's really impactful when you do. 
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 I did that in my doctoral program. We used to do that and then we'd say, "Okay, 
say I when you're saying this." It's like whoa. Just a suggestion for people to try 
that because it is impactful. It really helped me a lot, and I just wanted to say that. 

Elizabeth: Wonderful. Thank you very much for that feedback. I really appreciate it. 

Irene: Thank you. 

Elizabeth: Oh, you're welcome. Yeah, as a curriculum creator, I can look at my stuff again 
with another set of eyes and see how I can support you all with that as well. 

Irene: Thank you. 

Elizabeth: Yeah, you're so welcome. Okay. I'm going to try unmuting our two peeps. I muted 
two peeps. I muted someone from Phoenix. Okay, Phoenix person is unmuted. 
Someone hopped on from Grants Pass, Oregon, and I was getting a little bit of an 
echo, so I'm going to see if that goes away. Will it go away? Yay. All right, we 
should be good for the time being anyway. All right, who has the next question? 

Claire: Elizabeth, it's Claire. I'll jump in. 

Elizabeth: Hey, Claire. How are you? 

Claire: I'm in Echo in Grants Pass just down the road from you in Portland. Let's see. Just 
kind of following up, actually. My question was sort of along the lines of Irene's, 
and it's kind of non-specific, so forgive me if I ramble and feel free to decide and 
direct. I just recently, actually, just yesterday finished a book that I'm sending to 
readers, and I've been working on this for quite a while, so I'm involved in the 
writing and publishing. 

Elizabeth: Congratulations. 

Claire Thank you. I totally appreciated what you said in the last class about how as we 
do these things, we resist. We procrastinate and all this stuff comes up. I mean 
that's certainly been my experience in writing this book. It's taken way longer than 
I would ever have imagined. While I trust all the timing is perfect and all that 
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good stuff, it's easy to get into judgment about, "Well, how was I doing this 
better? If I were someone else, I would be blah, blah, blah." 

Elizabeth: Right. 

Claire: You know? 

Elizabeth: Yep, I do. 

Claire: So, in the gap that that sending that off has created, now I'm really in this space to 
dive deeper in the work that you've been presenting and I've been working with 
throughout. I'm kind of in this – a bit of a place of it's a big gap. I mean all of a 
sudden I'm like, "Yikes. Wow. I don't have my book to organize my day and my 
life around." I'm just wondering if you have some suggestions about kind of 
where to start because I feel like I need to implement some things. I feel like I 
need to take some action for bringing in some business because I've been guided 
to not be taking any private practice coaching or counseling clients. 

Elizabeth: Yeah, while you were working on your book? 

Claire: Exactly. 

Elizabeth: Yeah, smart. 

Claire: Exactly. So, now I feel like that space is sort of opening up, and I don't want to 
just hither nither, buckshot style start implementing. So, I'm wondering if you 
have some guidance or some suggestions? 

Elizabeth: Sure, absolutely. Did you listen to all the classes or are you still in the process of 
doing that? 

Claire: I have. 

Elizabeth: Oh, cool. 

Claire: No, I have. Yes. 

Elizabeth: All right, if your outcome is to bring in some new clients, is that correct? 
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Claire: Yeah. 

Elizabeth: Then. 

Claire: Clients and also creating some programs and things like that. Yeah. 

Elizabeth: Creating some programs. I think this is the first time we're talking, correct? We've 
never spoken before. 

Claire: Yes. 

Elizabeth: Yeah. I'm not familiar with your business or if you've had any training previously. 
Do you feel confident in how you put together programs and get clients or is that 
something you feel shaky on? 

Claire: I feel confident in how I put together programs. I'd say getting clients has been 
not my strongest. It's not my strongest suit. 

Elizabeth: Sure. 

Claire: I've done a lot of work with people. I've been doing this work for 20 years, but 
I've often worked in other agencies or had strong referral sources that were 
sending clients to me, so actually going out and doing that myself hasn't been a 
big part of my work. 

Elizabeth: Right. So, I think where I would start as far as implementing goes, implementing 
the different things – I would just go straight to what is the outcome that you want 
to create right now? It's creating some clients. Then look at the two classes on 
environment and action. That's kind of what's coming up for me.  

 If you've listened to the Manifesting class, you've got the manifesting process 
there. So, for you, I think what's going to be important is really being able to 
discern what is the aligned action that you need to take? 

Claire: Totally. Yeah. 

Elizabeth: So, actually, here we go. As I'm talking this out, I'm kind of getting the idea. 
Definitely create your identity statement of the woman that you're becoming, and 
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you may want to take this time to think about – do the exercise for the three-year 
vision, because you just birthed this huge book, and it's not complete. It's off to 
some readers, which means it's about to go into its next phase. I would be looking 
at do you have an intention for the book? Do you know what you want that book 
to help you create in your business and your life? How does that fit into a bigger 
picture? 

 This is actually a really yummy opportunity for you to clarify your vision a little 
bit. Even if you just did that one exercise and then the, "Okay, who is it that I 
need to be in order to really start to bring this in exercise?" Create your new 
identity statement and then the next step to chunk that down. It's like, "Okay, from 
that space, how do I want to go about getting clients? What kind of clients do I 
want? What kind of program do I want to create?" Does that make sense? 

Claire: It does because I've done the three-year vision, and I have a sense of that. Then 
where I get stuck I think is in my day-to-day stuff like bridging the gap between 
the big three-year vision and actually what do I do today? What do I do this week 
is because oftentimes I can get myself a little bit lost in the dream world. 

Elizabeth: Absolutely. One thing that might help you with that is something that I do, and 
this isn't an exact science, but it will help you at least start to clarify a little bit is 
to go backwards. So, two years ago, right before I first did Goddess Business 
School, I first really did my first round of Goddess Business School. 

 I have a very specific vision. I have a very specific thing that I'm working toward, 
and I honestly, like everybody else, I'm like, "How do I get from here to there?" 
Because it's not just marketing. So, I asked myself at that time, "Okay, in that 
spot, looking at the end game, how did I get here? What was the immediate step 
just before it?" 

 So, whatever your three-year vision is, what was the step just before that? What 
had to happen just before that before you got there? Then, okay, what was the step 
that happened just – and I'm actually walking backwards in my office as I'm 
talking to you. What was the step just before that that got me here? Kind of chunk 



	  
	  

Art	  of	  Feminine	  Q&A	  Call	  #1	  
	  

 
Elizabeth Purvis ● 1631 NE Broadway #138 ● Portland OR 97232-1425  

1-888-526-5280 ● elizabeth@marketinggoddess.com ● http://www.MarketingGoddess.com	   

down. That might be an interesting thing for you to explore. What are some of 
those milestones between that three-year vision and where you are now? 

Claire: Yeah. That's helpful.  

Elizabeth: Then you're back in the present day, and the thing is as long as you're really 
coming from a place of where you want to be, it's like you're going to be guided 
in the right direction to get you there. 

Claire: Yeah. 

Elizabeth: Then it also sounds like one thing you really have to find out. I think this is where 
you will spend a little time as you're putting this into place is when you get stuck 
in that overwhelm spot or I'm not sure what you're doing on the day-to-day, 
what's really going on there? If you step outside and kind of look at yourself 
going, "Huh, what is this really about?" We were talking about overwhelm. That's 
how we control fear or boundaries. 

Claire: Yeah, I think it just is a really effective way of keeping me small, keeping me 
from not getting to where I want to get. Or not really being who I am and who I'm 
here to be. 

Elizabeth: Right. 

Claire: Which is a much bigger vision. 

Elizabeth: Yeah. That's the big challenge for everyone. The ego, that part of us wants to keep 
us small, and we are reaching for something much bigger. The practice, really the 
practice is every day taking action in the best way that you can, making the 
commitment to push past that part that wants to keep you small and take the best 
action that you can to do that. Does that make sense? 

Claire: Yeah, absolutely. Without trying to hit it over the head, but working with it and 
around it. Yeah. 

Elizabeth: Right. All right, we need to complete here. 
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Claire: Thank you. 

Elizabeth: You're very welcome. Thank you for speaking up. 

Claire: Yeah, thank you. 

Elizabeth: All right. Okay, so who has the next question?  

Heather: Hey, Elizabeth. This is Heather Kropf. 

Elizabeth: Hey, how are you? 

Heather: I'm doing great. How are you? 

Elizabeth: Wonderful, thank you. 

Heather: I thought I'd jump in because we're talking about ego, and that sort of feeds right 
into the question that I have, so I wanted to ask about a situation that I find myself 
in. First of all, I love what you said about the ego and the Divine and that whole 
way of checking in with your body. 

Elizabeth: Oh, thank you. 

Heather: If it feels lighter or if it feels heavier when you make a decision. I love that. I've 
never thought about pushing it out of my head and into my body, so thank you. 

Elizabeth: You're welcome. 

Heather: I'm a singer/songwriter. I'm working on my fourth album. 

Elizabeth: Oh, wow. Very cool. 

Heather: My past three projects have always ended up in burn out and illness. So, I know 
that I've approached the projects in a way that hasn't supported me. 

Elizabeth: Right. 

Heather: So, I'm trying to sort of approach this one thinking like, "Okay, I need to actually 
learn how to be fully creative and fully present to what I'm doing." I'm trying to 
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work with the ego and the Divine as part of that because you're talking a lot about 
aligning with the Divine, which I think is great. 

 So, what I'm getting stuck on – because already as I'm making decisions, I have 
trouble making decisions. When I decide things, then immediately other people 
come up with sort of feedback to me that sort of suggests that maybe I decided 
something hastily.  

 So, my one response is to be like, "No, I don't want to consider your thought 
because I know what I want." Then the other thought is, "Well, haven't I been 
rigid in the past and shouldn't I be a little more flexible and consider other 
people's opinions as maybe there's a little nugget in there that I'm supposed to be 
paying attention to?" 

 Then I get there and then I get in this little hamster wheel of like, "I don't know 
which one to decide." 

Elizabeth: Honestly, it sounds like this is just – people are getting you in a second-guessing 
trap. 

Heather: Yeah. 

Elizabeth: Why are their opinions – I mean I don't know the situation. I don't know the 
context. Why are their opinions important right now? 

Heather: Well, right now I'm in pre-production, which means I'm working out the budget. 
I'm making decisions about what studio. I'm working out rostered musicians. I'm 
working on putting together a fan funding site. So, there are multiple fan funding 
sites to choose between. Then are also people who tell me that the amount that I 
need to raise is ridiculously high, when, if I work backwards and build my budget 
based on my decisions that I originally made, they're not that high at all. They're 
completely honest. 

 I feel like I can raise it, but then other people will come back at me and say, 
"Well, you could do it for this much less, and you can cut corners here." 
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Elizabeth: Who are these people? 

Heather: What's that? 

Elizabeth: Who are these people? 

Heather: They're engineers, fans of mine, people who want to support me. 

Elizabeth: Right. Okay. 

Heather: So, I don't know what to do. 

Elizabeth: You do know what to do. You know exactly what to do. 

Heather: Really? 

Elizabeth: Yeah. 

Heather: I mean ignore them is what I want to do. 

Elizabeth: Then ignore them. 

Heather: Okay. 

Elizabeth: Ignore them. It sounds like that would be a really powerful empowering exercise 
for you is just to say, "No. I'm going to do this." Ignore them in a positive, 
friendly, I-love-you-man kind of way. Do you know what I mean? 

Heather: Yeah. 

Elizabeth: This is a divine feminine gift of boundaries thing. You can be incredibly 
expansive while setting the boundary, but the thing is you've made three albums 
already. You know what you're doing. This is not your first rodeo. 

Heather: Right. 

Elizabeth: Because I would be willing to bet a milkshake that this second-guessing is 
bleeding over into the creative piece. 
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Heather: Yeah. It will if I don't sort of address it. But what I don't want to do is get rigid.  – 

Elizabeth: You won't. 

Heather: I don't know if that's an ego thing. That's what I can't figure out. 

Elizabeth: Right. There's a fear that if you ignore them, you're going to get rigid and miss 
something important. 

Heather: Yeah and rely on myself rather than trying to align with something beyond me or 
the Divine, however you want to call it. 

Elizabeth: Yeah. This to me seems like it's your ego really playing some mind-bending 
games with you. 

Heather: That's what I thought. Okay. 

Elizabeth: It really feels that way. Because I'm aligned with the Divine all day long. 
Honestly, it's one of the things about coaching that really surprised me. I was like, 
"Wow. I'm just tapped in all day every day. Wow." That has nothing to do with 
other people. 

Heather: Right. Okay. 

Elizabeth: The channel is between you and her, if you're me. You and Spirit, whatever you 
want to call it, but you're going to know when you're being rigid, when not. This 
is totally a practice in trusting yourself. 

Heather: Yeah. I tried your Q&A journaling the other night. 

Elizabeth: Oh, yeah. How'd that go? 

Heather: Which was really kind of useful. 

Elizabeth: Oh, okay. 

Heather: Maybe I'll do a little bit more of that; to have the personal conversation rather 
than having it with other people. 
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Elizabeth: Yeah. I really think this is such a beautiful opportunity for you. It's such a 
beautiful opportunity for you to fully – to take on this block, even just – approach 
it as a grand experiment. 

Heather: Yeah, well, it totally is. 

Elizabeth: Yeah and like a luxury. Not a luxury. That's not the right word, but like a fun 
thing because I mean there's no way that you can convince me. There's no way 
you can convince me that somebody else knows what's best for that creative 
project other than you. 

Heather: Right. I guess I give people power because I think of them as experts in what they 
do. 

Elizabeth: I totally understand. They are and they're great at what they do, and you can take 
their greatness and put it through your filter of, "This is my project." 

Heather: Yeah. Cool. 

Elizabeth: Yeah, so I'll just leave you with one little thing here. I hope this is helpful. When I 
am working on a creative project with an editor, like a fiction project, my concern 
is are they on board – do they get my mission? Are they on board with what I'm 
trying to do? If they're on board with what I'm trying to do and they truly – by 
that, I mean they get it. They get the agenda or the outcome. Then it's easy to 
listen to them and take them in. We're partners. We're on the same side. But it 
sounds like here like people are trying to be helpful, but they can tell that there's – 
you're second-guessing and doubting yourself. It's not a partnership. 

Heather: Yeah, that's a good reminder because I have been trying to weed out people that I 
don't want to work with. So, I can refer back to that. That's great. 

Elizabeth: Yeah, so that's my invitation to you is to totally, totally trust yourself and what 
would happen if you didn't listen to anybody and you just listened to you? 

Heather: Now there's a thought. Yeah. I'll work on that. That's great. Thank you. 

Elizabeth: You're welcome. Good luck. Keep us posted. Yeah, great question. 
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 Okay, who's got the next question?  

Marla: Hi, Elizabeth. It's Marla. 

Elizabeth: Hey, Marla. How are you? 

Marla: I am doing well, thank you. I'm glad to be here. So excited about your program 
and I'm really getting a lot from you. I guess one of my questions for you, I 
noticed something was trying to take me out, and I posted to the forum about it 
and got a couple of ideas, but I have a young daughter at home. I think one of the 
things my mind was telling me at first, especially, is that it's just not possible to be 
as engaged and present as a parent as I want to be and to grow and nurture and 
launch a business on the level that through your exercises I realized I want to do. 

 I just wondered if you have other people out there that you know of who have 
started their business with a young child in the picture. 

Elizabeth: If I know of other people who started their business with a young child in the 
picture? I can think of one pretty big successful marketing coaching mentor who's 
got three. 

Marla: Really? 

Elizabeth: Yeah. Fabienne Fredrickson. 

Marla: Okay, cool.  That's great. 

Elizabeth: Yeah. It's entirely possible. I mean what would that really look like for you? What 
would that look like? What would it look it and what would make it possible? 
What kind of support would you need? 

Marla: Mm, gosh, the class on aligned action has been rocking my world and really 
affected my writing and just my work that I do. What I've realized is if I only allot 
two and a half hours, let's say, for a work session, I'm in the process of creating 
programs and teleclasses and things like that right now. I can get a lot done if I 
know that it is an aligned action, and I have three desire statements. One for the 
very immediate future. One mid-range and one long-range. 
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 Your stuff has really helped me to feel like I'm on course, but in terms of support, 
I guess that's maybe where my fear was coming up because I have seen other 
colleagues of mine in different fields who have really young children, and I don't 
know. It's like I don't rely on babysitters all that often. I just – I feel like when I 
see that someone else maybe has full-time daycare or childcare, I feel like that's 
not something that suits me and my family. 

 Then my mind was going into, "Well, there you go. It's not possible." Now, I 
think I'm realizing that I can get a lot more done in shorter periods of time. My 
daughter is nearing kindergarten ago, so who knows what it'll be like, but I think 
it's just helpful knowing that there's somebody out there who started when they 
also had little kids. 

Elizabeth: Yeah, I'm not sure what ages her kids are, but what I do know – I'm kind of 
putting it together. She either had to have had kids shortly after that or around the 
same time, but yeah. I don't have a lot of people with a lot of kids in my – for 
whatever reason, I think maybe it's because I don't have kids, but I've definitely 
seen it done. 

 It really is about what are the priorities? Going back to your priorities. If you don't 
want to have full-time childcare, the question is is it that you don't want to have 
full-time childcare that's not in alignment with your beliefs and your values or that 
you don't think it's possible that you could? That's one distinction. 

Marla: Yeah.  

Elizabeth: Do you know the answer to that? 

Marla: Yes. Yes. Yeah. Yeah. 

Elizabeth: Yeah. 

Marla: Yes. 
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Elizabeth: So, what is in alignment with your values? So, just for example, if you find that 
you can get things done in two and a half hour chunks, then how can you set it up 
so that you have regular two and a half hour chunks? 

Marla: Mm hmm. 

Elizabeth: Three or four times a week. 

Marla: That, I think, is possible. Yeah. 

Elizabeth: Start with that. Okay, so I hear that you think that it's possible, so that's a little 
crack in the opening, right? Or a little crack, an opening that's created. So, start 
with that. 

Marla: Yeah, and actually, I think I've got myself to about 75% there, but definitely not 
100%. I notice in my thoughts, what I'm telling myself, that I'm making this false 
duality, so I think it'll help just knowing that there's even one more person out 
there who's done it. I'm going to just stay open to meeting somebody else on the 
path that's doing it, but I really don't know. I don't need to hang on to that too 
much. I think I just want to feed my left brain something so that I can get busy 
and do my work, if that makes sense. 

Elizabeth: Yeah. It totally does. 

Marla: I have another question about the gap because I'm sensing a gap now between I do 
see myself as this person that I'm becoming in the future. I'm wondering when 
you went through this or what your suggestions are for us as we try to manage our 
cash. 

Elizabeth: Oh. 

Marla: I actually don't have a problem in investing, for instance, in VA support or 
whatever, even if I can't justify the payoff immediately, but for something bigger 
ticket, it feels scary. I just wonder how to make that not just from a heart place, 
but from a practical place. How do you spend your money when you're not yet the 
person you're becoming? 
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Elizabeth: Awesome. Well, just so I understand. You're talking about making investments in 
your business like team and coaching programs, like that kind of thing? 

Marla: Yeah. 

Elizabeth: Okay. What's that? 

Marla: Investing in coaching, even if I don't have clients coming in, I know they will. I 
just invest in the coaching. I'm cool with that. 

Elizabeth: Yeah. 

Marla: If there are any gaps, but I'm thinking, "Wow. If I want to really take this to a 
different level, I have to invest a higher level of support," so that's what I'm 
talking about. 

Elizabeth: Yeah, it's two things. Some of it is cash management and some of it is mindset. 
On the cash management side, well, first of all, any time you make any kind of 
investment in a mentor or team or whatever, you're really mindful of it. When you 
get to the next level, when you're trying to take it to the next level, it's something 
that you're really thinking about. You're not operating from that any kind of sort 
of willy-nilly thinking, which I don't think is going on with you at all, but I just 
wanted to mention. 

 Everything that you do is considered. You want to have the mindset – and then 
when cash is coming in and you do have cash coming in, set a little bit of it aside 
for that purpose. Say, "Okay, I'm going to take 10%," or whatever it is. It can be a 
dollar amount. It can be whatever works for you, just as long as you're able to 
meet it consistently. Say, "I'm going to set some of this aside for my personal 
growth or team or whatever it is." 

 So, you're taking the action of setting the money aside. You're taking the action 
and setting it aside so at least when you do invest, some of it is going to come 
from money you've already put aside. Does that make sense? 

Marla: Yeah, that makes a lot of sense. 
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Elizabeth: Yeah. So, that's the first thing. Then, with every investment you make, you need 
to have a clear idea of how it's going to – how you're going to get a return on it. 
So, that means two things. Number one, knowing that whatever you're investing 
in, you can see how you're going to get that investment back.  

 So, in a program, for example, whoever is offering the program, whether it's from 
the stage or if it's from online or in a conversation, you need to be able to know 
how am I going to get a return on my investment?  

 When someone steps into my programs, I'm clear to let them know that I help 
them with their offer. I help them with their signature system. The very first thing 
that we do is go out and get clients at fees higher than ever, so they're clear about 
what that is. So when you're evaluating a program, you want to be really clear 
how am I going to get this investment back? Then, what is my commitment to 
getting a return on that investment? 

Marla: Right. 

Elizabeth: That's really what it is and knowing where it's going to come from. It may not be 
immediate. You may be at a different spot where it's not for you. It's not 
necessarily about going out and getting clients right away, for example. It may be 
something else, but you still need to be really clear in your own mind, "Okay, this 
is going to pay off by this, this, this, and this." 

Marla: Yeah. 

Elizabeth: Then really, really holding yourself accountable and you're doing that with the 
support of the program to getting those results. Or showing up in the most 
powerful way that you can because things happen. You know? But it's really 
making a commitment to getting the most out of whatever you invest in. Does that 
make sense? 

Marla: That makes a lot of sense. I just have to tell you. I think it was one of your other 
programs where you talk about I'm an awesome implementer. You said that. That 
stuck with me, and it's such a good model for me, so thanks. 
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Elizabeth: Oh, you're so welcome. You're so welcome. It's been a real pleasure having you in 
my programs. 

Marla: All right, thanks. 

Elizabeth: Yeah, you bet. You bet. I love that. Just on the topic of programs, before we move 
on to the next thing. You'll invest in stuff sometimes, and it won't turn out as you 
want it to. I've had some really dramatically bad mentorship experiences. When I 
say bad, it's just like, "Wow. What the hell happened there?" But what I can say is 
that every single time, every single time when I really look at it, especially when 
I'm in the situation, I look at it. I go, "Okay, this may not have been what I 
counted on or what I expected to get out of this, but it is absolutely what I 
needed." Every single time.  

 So, don't let a fear of making the wrong investment stop you, because you will. 
Sometimes you're going to make investments in things that won't work out. That's 
part of being in business. You can't let that stop you from continuing to move 
forward in the way that you know and taking the best actions that you can. It 
really gets down to really trusting yourself and knowing that you can make the 
best decisions for you. It's one of the gifts of this whole, crazy journey.  

 All right, so we've got time for more questions. Who else has a question? Some of 
you are still there. I see you.  

Christine: Well, I have another question I could ask you. This is Christine. 

Elizabeth: Sure, yeah. 

Christine: I'm very new to coaching as I said, I just had my first client. What I've been 
doing, I have my art business, and I've been showing my work and being out 
selling and stuff. So, I have a list, but my list is all art people. 

Elizabeth: Okay. 

Christine: So, I'm wondering about promoting my coaching to that list and should I be 
starting a separate coaching list. 
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Elizabeth: Well, you definitely want to start a separate coaching list. That's true, for sure. Do 
you have your niche? Do you know what you're helping people with and how 
you're helping them and who they are and how you're helping them? 

Christine: Well, I'm not real clear on that. 

Elizabeth: Okay. 

Christine: It's mostly women and women 30 to 60 that are heart-based entrepreneurs, 
business coaching, and that kind of thing. 

Elizabeth: Okay, so your first step is to get some clarity around what exactly you're offering. 
In my other programs, when I really dive into this, the way I look at it, especially 
when you're just starting out, I think of it as not picking a niche. I say, "Not a 
niche, but a next step." So, it's not necessarily like you're picking the niche for 
life, but you're picking something. You're choosing a specific person to help and a 
specific problem to help them with and creating a program and offering it. Going 
out and getting some clients.  

 Through doing that, you're able to get some feedback on what works, what 
doesn't. What works for you? That kind of thing. So, when you do have a list and 
it's not a list of the "kinds of people" – well, I have never ever seen a case yet 
where there weren't people on the old list who also could be great candidates for 
the new list. There are always people there. How big is your current list? 

Christine: I've got over 700 on email. 

Elizabeth: Nice. Woo hoo. 

Christine: Yeah, I have a snail mail list that's close to a thousand, but it's really old. I don't 
know. I kind of have stopped using it because it's so disconnected at this point. 

Elizabeth: Mm hmm. Right. It would probably be pretty costly to use it if you didn't know – 

Christine: Yeah, it's gotten to cost too much. That's the problem and some of those people 
have just been on there for years, and I don't even know who they are. 
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Elizabeth: Mm hmm. Yeah. Yeah, so I would say one of your – just very practical step on 
the business side of things is once you have a program and an offering, you can 
reach out to those people and invite them into a strategy conversation or whatever. 
That would probably be likely what it would be. You could create a little 
campaign to engage with the people on your current list about what you're doing. 
You just share, "This is what I'm doing." Start with that. 

Christine: Yeah. Okay. Good. 

Elizabeth: Yeah. 

Christine: That's very helpful. 

Elizabeth: Great question. 

Christine: Thanks. 

Elizabeth: All right, who else has a question? Well, if we don't have any more questions, we 
can go ahead and complete the call. I will say going once, no questions going 
twice. All right. Well, if we're good on questions, then we'll go ahead and 
complete here. 

 To wrap up, I would love to hear from at least one person. What's a breakthrough 
or an outcome or an aha that you received from listening to our call today? Well, 
someone else is asking a question. Who would like to share? 

Tara: This is Tara from Phoenix. 

Elizabeth: Hey. How are you? 

Tara: Doing great. I'm jumping in not knowing even what I'm going to share. I just 
know I got stuff, so I'm jumping in so that I can participate. 

Elizabeth: Oh, well, yay. Thank you. 

Tara: Well, my mind is blank. I saw at least three very distinct things. There was one 
woman that shared about she has all these – it was along the lines of having my 
attention going a number of places and I'm not able to focus. She talked about 
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having cloudy thinking, just seeing actions to take, and then just having some 
clarity. 

Elizabeth: Right. 

Tara: You gave some specific coaching. I'm going to go back and listen to the call. I've 
been riding, biking the transit system, so I wasn't able to capture. 

Elizabeth: Oh, wow. Okay, wow. That's very cool. Let me ask you this. I would love to hear 
what's a breakthrough or something that you've really taken away from the call 
today? 

Tara: I got the takeaway. The big visceral takeaway was bringing compassion to it, and 
I literally spoke out loud to myself, "Tara, I will not let you fail. I will not let you 
fail." That's my compassion with myself. I'm not going to let myself fail. That was 
big for me. 

Elizabeth: Thank you for sharing that. That apparently was big for a lot of people. Yeah. 

Tara: Yep. Yep. The one thing needful. Very good. So, thank you. 

Elizabeth: Yeah, you're so welcome. 

Tara: I didn't have questions formulated. I actually have only been on the very first call 
and being stuck in that world of overwhelm, so overwhelmed I can't even think 
straight to focus on what do I do know? How do I manage all that I have to do? 
So I end up doing nothing. My mind just went blank again. That's okay. 

 Yeah, but it's just really looking at being compassionate. I can just look at, "Okay, 
what is the very next step?" Be committed that I have the answer. I have the 
answer already. It's just being – just listening and waiting for – take the action I 
know to take until I get some clarity around what is really the inspired action to 
take. Start with taking the actions that I know to take. I remember what it was that 
I wanted to say. 
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 I came on to this call without questions, and I knew it was a question and answer 
call. I just knew that the women on this call were going to have really great 
questions that were my questions. That's exactly what it's been. So, thank you. 

Elizabeth: You're welcome. 

Tara: Especially for the space that you've created for all of us to up our game and being 
engaged in our lives so they can happen to what we are committed to making 
happen. Then to the women on the call for really generously, authentically sharing 
their lives. Thank you. 

Elizabeth: Yeah, you're welcome. Thank you very much for speaking up. I had to mute you 
kind of off and on throughout the call because there was background noise, and 
now I know why. 

Tara: Yeah, I actually muted myself, but I don't know if it's bumpy or something. You 
are muted. It was actually a strange pronunciation of muted, so thank you for 
doing that. I so apologize. At one point, it was so noisy, I thought, "Is that me? Is 
that me?" I found out later. Yeah, that was me. 

Elizabeth: No problem. Well, thank you for popping up and sharing space with us. I 
appreciate it. 

Tara: Yeah, thank you. 

Elizabeth: All right, everybody. So, we'll just see. Anyone else like to share before we 
complete? If you have a question at this point too, feel free to share that as well. 
All right, then we are complete for today.  

 We will see you back on Tuesday, the 24th at 3PM Pacific, and we'll have our 
final call. In the meantime, I'll be over there on the forum poking in and getting a 
little bit caught up now that things are sort of freed up for me a little bit here. But 
we will connect again on April 24th, and until then, bright blessings, much, much 
love to you all, and I'll see you all then. Bye-bye. Take care everybody. 

  


