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Elizabeth:

Hello, and welcome everybody. Today is Wednesday, May 2, 2012. I'm
Elizabeth, and we are here on our second and final Q&A call in the Art of
Feminine Magic program.
I'm really, really excited to share space with you today. Welcome, everyone. I've
got everyone muted on the line so far just to keep the line quiet while I do a
couple of announcements here, but pretty soon we'll go ahead and unmute the line
and have some Q&A and hopefully have a rich and juicy discussion here on our
call today.
Not much in the way of announcements. This is our final live call in the program,
and I can't believe it. It just kind of flew right by, even though – I mean really we
we've been in the program for about five weeks, which is a significant amount of
time. It has been fantastic. I just have been loving the way that you all interact on
the forum and all the conversation and community over there. It's been such a
blessing to witness and to read each of you as you're integrating these tools into
your lives, as you're starting to show up differently, and I always love watching
the women in my program support each other. You all have been doing that just
beautifully. So, I thank you for your participation over on the forum.
We are, as I've mentioned several times, we're going to go ahead and keep the
forum open for a little while, so there will be still hopefully some action there. I'll
still drop in. I won't be on there a whole lot, but I'll be watching. Not in a weird
way, but I'll be around.
We don't have any more live calls. I'll just give you a reminder to listen to some
of those bonus recordings. You all have those bonus trainings from our partners,
and some of those are just really, really rich and juicy. I was thinking of one in
particular that I wanted to spotlight for you all.
My mentor, Terry Hickey, we did a really, really fantastic call on shifting beliefs,
and he is truly a master at that. Truly a master at shifting how you see yourself,
what your identity of yourself is, and that's a really, really great call to listen to.
All of them are great and well worth the investments in time, energy, and
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attention to listen to with your paper out. They're not as long as our regular calls,
so I wanted to remind you that they are there.
Also, another reminder to redeem your gift ticket for the Wealthy Goddess
Experience. We have finally set a date for when we're cutting off free tickets,
when you won't be able to register your ticket anymore, and that day is May 17.
So, if you know you're coming, please go ahead and register your ticket ASAP or
transfer it to someone that you feel could really benefit from being there. I would
love to have them and be sure that you do that by May 17.
I'm really, really excited. We get more and more people all the time. We are
running out of tickets, and I've got my first night of the tour tonight, and we've got
three stops. I'm going to be doing some other marketing. So, if you know that you
want to be there, be sure to grab your ticket. wealthygoddessgift.com.
If you are coming, if you know you are coming, yay! Woo hoo!. I can't wait to see
you and share space with you. Be sure to book your hotel room. Be sure to book
your hotel room. I don't have the deadline for that in front of me. We do have one
now. Yeah, I'm not even going to say and get it wrong. We're going to send out an
e-mail a little later today with the deadline, I believe, but make sure you go and
reserve your room.
I know some of you have been looking for roommates, and all that's going on. I
really appreciate it. We really appreciate when you get that taken care of earlier
rather than later. It really helps us out a lot. I know that we're just not going to
have enough rooms for everyone who will be there, at least in the current room
block. We're going to have to get more added. Please get your room now and get
it filled up.
The only other thing I wanted to mention before we dive into Q&A here today is
the Wealthy Goddess tour. If any of you are in Portland, Seattle, or San Francisco,
I am doing three tour stops. The first one is tonight. I'm really excited. I'm going
to be here in Portland, in downtown Portland, from 7 to 9 live. If you are in any of
those cities, I would love, love, love to see you and meet you and give you some
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awesome, free content, free training on how to attract awesome clients who
happily pay higher fees.
If you're not in those areas, but you know someone who is who would benefit, I
would really appreciate it if you'd pass that along to them. If you know someone
who would really benefit from the content we're going to be sharing and the
community there, I would love to meet them. You can send them to
wealthygoddesstour.com.
Let me give you the remaining dates. Tonight is Portland. We're going to be in
Portland here from 7 to 9, and then I'll be in Seattle on Saturday. Seattle on
Saturday. Again, that's a hotel right downtown. We do ask people to register in
advance so that we know that you're coming. You can do that at
wealthygoddesstour.com, and you'll get the hotel information once you register.
That'll be Saturday, May 5 from 2 to 4. Finally, I'll be in San Francisco on
Saturday, May 19 from 2 to 4. Saturday, May 19 from 2 to 4.
The workshops are completely free. We do ask you to put a seat deposit down,
and that gets refunded to you at the door. Very, very simple. No big whoop. That
link again is wealthygoddesstour.com.
I'm going to go ahead, and I see we've got lots of people on the line. Woo hoo.
We'll have a great call. Let me unmute the line, and we'll take some questions.
Operator:

All guests are now unmuted.

Elizabeth:

Hey, everybody. Nice to be with you. Hi. This is great. We have a nice quiet line.
I do ask you to just manage your background noise. If you need to mute yourself
out, it's *6. You can *7 to unmute. *6 to mute. *7 to unmute. The floor is open.
Before we dive into questions, I would love to hear from a couple of you. We've
gone through all of the material, and all of you are at different spots in listening to
the calls or wherever you are in the amount of material you've received is totally
fine and wonderful, but no matter what, you've all taken in some of the classes, if
not all of them.
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To start us off on our call today, I would love to hear from a couple of you.
What's one breakthrough? What's one thing that's been really impactful that
you've received as far as the teachings? What's something that's been impactful,
has caused a breakthrough, and then how is that showing up in your life? What
has shifted? What's one way that that's showing up or that you're showing up
differently because of that? I would love to hear from a couple of people. Who
would like to share?
Brenda:

Hi, Elizabeth. This is Brenda.

Elizabeth:

Hey, how are you?

Brenda:

I'm good. I finally get to attend one of the calls live and on the phone. It's pouring
rain, and I might get cut off.

Elizabeth:

Woo hoo. So great to share space with you on the call and to hear your voice, and
so excited that you're going to be coming to the Wealthy Goddess Experience.
Woo.

Brenda:

Yeah, that's one of my celebrations. I just registered and I'm going to go. I just
know that I want to go, so I'm going to go. Yeah, so thank you for that.

Elizabeth:

Yeah, you're welcome. Brenda has been in a couple of my programs, and we've
been sort of swirling around in the orbit, and I've been really looking forward to
meeting you. Yay.

Brenda:

Yeah, yeah. My celebration sort of breakthrough for sure is the bliss meditation.

Elizabeth:

Yeah. Tell me about that.

Brenda:

That is when I tagged you on Facebook that day and mentioned something about
you and my other two coaches that I work with. It was because – yeah, that was a
part of it was adding that bliss meditation to my morning practice. It has extended
it by half an hour some days, but it's amazing that it's really – it is amazing. It's
similar to what I do, which one of the things I do is kind of like Abraham Hicks
calls it, "Rampages of appreciation."
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It's close to that in a way. There's release that happens. There's the bliss that
comes in and it's beautiful, so I just really want to thank you for that, just really
embodying that.
Elizabeth:

Oh, you're so welcome. I'm so glad that you're using it regularly. Yeah, it's really,
really impactful. Can you just share a little bit about what its done for you?

Brenda:

Yeah. It's funny because it is a three-coach story.

Elizabeth:

Yeah, absolutely. This is great modeling. Having more than one coach is – when
you're at a certain point.

Brenda:

Yeah, one for my personal health because my health has been a bit of a wreck,
and it's weird for me because I don't get sick, but I've had this menopausal freak
out thing happening to my body.
I've been dealing with that and also weight loss with a coach that I'm working
with. Then my business coach as well as a healer. I've been working with both
them and then going through the work – the programs that I take with you.
With that bliss meditation, adding that and then something else that my personal
coach had given me to do, which really has a lot to do with as well, like the deep
desire exercises, the stuff in the beginning that I still haven't got to, and I'm going
to get to, but part of it I have because it was part of my program with my other
coach.
It's just really getting into what are your deep desires, but also what are the things
that are holding you back? Those sort of subconscious beliefs and the things that
we tell ourselves and all of that, right? Because in my program with my coach, it
has nothing to do with what you eat, really, or how much you exercise. It has to
do with really how happy are you with your life, and for me, what resentments am
I carrying? That's what it's been. That's been sort of an aha for me and when I
started to – I basically turned my morning practice, part of my morning practice,
into – oh, I was like, "Oh, that bliss meditation is going to fit in perfectly right
there."
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Then because I'm a singer, that's what I've done for 27 years. I created a song that
had the truths that my personal coach had me working through, and I am still
working through, that I need to believe are true for me in order for me to lose the
weight and also just have the life that I want.
Yeah, so the bliss meditation just fits right in there, and then I do my song right
after. I don't know where that came from. Yeah, that's been the biggest thing.
There was something I did. My coach did a ceremony for me. My business coach
did a ceremony for me the night before that. It all just came together, right? I love
synchronicity, and I love when that happens.
Elizabeth:

Beautiful.

Brenda:

Yeah, so my deep appreciation for that, for you and my other two coaches. It
really was a huge breakthrough.

Elizabeth:

I'm so glad. Yes, thank you for sharing that. Yeah, the bliss meditation is really –
I really appreciate – what I love is that you're doing it every morning and that it
does, it takes a half an hour of your time, but it's real self-care, isn't it?

Brenda:

Oh, yeah.

Elizabeth:

It's so important. When I find that I'm not doing it, I can feel it when I'm not doing
it. It's so important I have found throughout this whole journey. You really do
have to increase your capacity to hold awesome feeling because I think we're so
conditioned not to.

Brenda:

Yes. I had one other breakthrough, actually. You just reminded me. It's funny. It
was just this morning because I was doing it this morning, and one of the things
that I have a habit of doing, which I know is common to a lot of us women, is to
just give, give, give, give, give and not receiving enough.
I'll let myself receive, but then I was realizing that this has to do with my money
story as well, that I've been healing since 2010, was not just bringing down the
golden light, but actually holding on to it.
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Elizabeth:

Right.

Brenda:

Really holding on and really consciously holding on to it so that I'm not – because
the next thing I do in my morning practice is I also send out light to those who are
seeking me, so that it's easy for us to find each other. But one of the things I
realized about that is I've got to hold on to that light first and really make sure
there's a reservoir of that there for me and it's the same with money. It's the same
with everything else.

Elizabeth:

Yeah, yeah.

Brenda:

To have that reservoir. That was big for me this morning too. Thank you.

Elizabeth:

Beautiful. Beautiful. Thank you for sharing so openly. I wanted you to talk about
it a little bit because I knew more people listening would get something from it, so
thank you.

Brenda:

Yeah. Thank you.

Elizabeth:

Let's hear at least one more breakthrough. If your breakthrough dovetails into a
question, that's cool too. That often happens. Who else would like to share?

Michelle:

I'll share, Elizabeth. It's Michelle.

Elizabeth:

Hey, lady.

Michelle:

Hey. One of the things that's been really cool for me is the gratitude – the morning
practice that's designing your perfect day. I was already doing a gratitude thing,
and I shifted it a little bit just to try to do it exactly the way that you taught it.
Designing the perfect day has been really cool. Being really intentional about
what I want to feel and what I want to experience.
What I've noticed is at the end of the day when I go back and look at it, not
always every single thing has come to fruition, but a lot of it has. It's like, "Whoa.
That's really cool. My day really did kind of unfold the way that I intended it to or
I did experience these things on some level, in most cases."
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That kind of goes to the evidence category. That's been really cool. I think I
probably need to start adding more experiences of actually seeing more money
show up because I'm doing all – I'm kind of making it more personal, and I'm
recognizing where I'm not setting the intentions for certain experiences.
Anyway, it's just a cool exercise, especially to be able to look at it and notice
what's really unfolding. Yeah.
Elizabeth:

Yeah. I appreciate that. The thing I love about that exercise is that you can be
very clear about what you want to experience, and then you kind of just forget
about it. It's not like it's in your conscious mind the entire time.

Michelle:

Right, yeah. I kind of do forget about it, and then at the end of the day, I'll go back
and look at it and go, "Oh, my gosh. That did happen. I did feel that way." It's
almost like when they say create a vision board and then put it away and don't
look at it. Not pushing on it too hard, but it really has been a cool exercise and one
that I feel like it holds a lot of juice that I can continue to develop and also to
recognize the whole idea of a perfect day has many, many different forms.

Elizabeth:

Exactly. Yeah.

Michelle:

I don't want to feel the same thing every day. It's like, "Today will be my perfect
day based on where I'm at right now." That might look like this and tomorrow it
might look like that. Yeah, it's kind of cool.

Elizabeth:

Yeah, yeah. I will choose things like, "Today I want to feel peace. I want to
experience calmness. I want to to experience…" Then other times, I'll say, "Today
I want to experience creative flow." Like if I have a really important project I
have to get done. "I want to experience…" Who's got me on…? There we go.
Okay, wonderful. Thank you for sharing that.

Michelle:

Sure.

Elizabeth:

Who has a question? I did mute someone from Grants Pass, Oregon, who had me
echoing. Just FYI. Who has a question? It can be on, really on anything that we've
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covered. I would appreciate it if we kept it kind of to the material of the course,
but the line between that and business is certainly not – it's fluid. Who's got the
first question?
Michelle:

It's Michelle still. I can dovetail my breakthrough into the but that follows it.

Elizabeth:

Sure. Go for it.

Michelle:

Might as well just "Git-R-Done." What I'm noticing in terms of where I'm getting
stuck around the manifestation piece is when it comes to setting a money goal is
I'll create a money goal, and then the next day, some other money goal will come
up. It's like I'm working on trying to manifest $5,000 because I'm trying to come
up with my why, and maybe it's just because I just want to feel that flow. I want
to experience that. I know I can do it and totally support myself, etc. etc.
I don't know if I'm not tying it to enough of a why, but then something else will
come up that I want to do. Like, "Okay, wait a minute. It'd be great to take a trip."
Or, "I got invited to go to this thing, and it's going to take money."
I end up kind of getting goal overload and overwhelm and they conflict and
overlap, and then I end up just manifesting nothing.

Elizabeth:

Yeah, I really appreciate you speaking to this because there's always more, isn't
there?

Michelle:

Yep.

Elizabeth:

It's like there's always more.

Michelle:

How do you stay focused? It starts to feel overwhelming. "Okay, I'm trying to
manifest $300 for this and $5,000 for this and $1,000 for this. My daughter's
cheerleading this." It's like, "Agh."

Elizabeth:

You know what? I can totally see why that's overwhelming. I'm getting kind of
overwhelmed just listening to it a little bit. What I would really suggest that you
do because you're in a situation where you're still getting clients. You're still in
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the building phase, and you're still getting enough clients that you have your
expenses covered, right?
Michelle:

Well, trying to. That's where we're trying to get to.

Elizabeth:

Yeah, absolutely, but you're still in that spot where that is a significant…

Michelle:

Yes, absolutely, right.

Elizabeth:

You need to create one number and have it be something that feels doable to you.
I like the monthly expenses number first just because it's something that we're all
comfortable with, because the expense isn't getting paid one way or the other.
When you had money coming in in other ways, they were getting paid. There's a
conditioning there. There's a comfort there, so going for that first or that plus a
little bit more to cover some important things.
Because you don't want to be thinking about, "Okay, now I have to manifest $300
for my daughter's cheerleading.” I would rather be focused on, "Okay, I want to
create $5,000 this month."

Michelle:

Right.

Elizabeth:

That number. Is that helpful?

Michelle:

Yeah, it is. That's sort of where I was. Initially, back in January, I had set the goal.
This is from David Neagle too. Just start with your essential needs. You can't
jump to pie in the sky. You've got to be able to manifest your needs, and so those
were the goals that I hit those first couple months that I was celebrating. I'm like,
"Yay. I did it."
Then this last month, I tried to take it up. "Okay, now I know I can do that. So,
now let's try to take it up," and didn't quite get the traction. Of course, I definitely
noticed myself getting wishy-washy on the practice. Amy just talked about that a
little while ago. "Yeah, okay. Yeah, I let myself get distracted." I let myself get
distracted by other numbers and things like that.
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Elizabeth:

That's the thing to look at right there is what's keeping you at the subsistence
level. What is that about? Really taking that to the notebook, meditations, journal,
whatever it is. What is that? That's something which you really need to look at.

Michelle:

What's the word that you said? Did you say resistance?

Elizabeth:

Subsistence.

Michelle:

Oh, subsistence.

Elizabeth:

Just enough. Just enough to meet your needs.

Michelle:

Yeah, yeah.

Elizabeth:

Mm hmm. What's keeping you there?

Michelle:

I want to go way more than that, but I think – and that's why I kind of thought,
"Okay, let's start with subsistence," which I made for a few months and then was
trying to move beyond that and have not mastered that yet.

Elizabeth:

Why not? What do you think is getting in your way?

Michelle:

A couple of beliefs, false beliefs, things that popped up. I was beginning to share
on the last call when you did the receiving exercise about someone handing you a
gift. When you turned the gift giving into gift receiving and, "Oh, here someone
wants to give you a gift just because they love your stuff and think you're
awesome." It was like, "Oh." I had a doubt there.

Elizabeth:

Right.

Michelle:

Yeah, I think also I'm used to being able to bring in money for things that don't
have anything to do with my personal gifts and talents. I mean I had a job that was
successful for a long time. I had inheritances coming. I mean I've gotten money. I
had money come into my life, but it wasn't tied to me really sharing myself and
what's really important to me. I think there's some kind of fear kind of stuff going
on there too.
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Elizabeth:

Yeah, I would get really clear on that. Again, I think that's a deeper process than
just here on the phone.

Michelle:

Sounds like maybe Terry Hickey's call would be good.

Elizabeth:

Yeah, listen to Terry's, but also what I'm hearing is I'm hearing avoidance. Kind
of a numbness, as you said, "Wishy washy." Whatever this is, it's going to require
you to really go there and feel whatever feelings you're trying to avoid.

Michelle:

Okay, yeah.

Elizabeth:

Does that make sense?

Michelle:

Yeah, it does. I'm actually really grateful for that feedback that you're picking up
on that.

Elizabeth:

I think you know what it is.

Michelle:

Yeah, possibly. Yeah, I mean I have some ideas.

Elizabeth:

Yeah, that's what you want to look at. That's the issue right there.

Michelle:

Okay, but from a practical standpoint, kind of do some of that work and then just
focusing in on one monthly goal and just kind of working that?

Elizabeth:

I would because you know you can make – you know you can meet your
expenses. We've established that.

Michelle:

Yeah. I've done that.

Elizabeth:

You can totally meet your expenses in your business. You can do that again.
When you try to take it up a little bit higher – what I would do, I think the
strategy, the practical strategy is, "Okay, so what's the next little chunk up? What
is the number? What is the expenses number?"

Michelle:

$2,800.
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Elizabeth:

Okay, $2,800. If you were to go up to $4,000 or $5,000. Maybe $4,000. I don't
know. How does $5,000 feel to you? Is that too much of a jump?

Michelle:

It feels great. That's what I was shooting for as a goal.

Elizabeth:

Okay, all right.

Michelle:

That was my goal.

Elizabeth:

A little resonance alignment there. Make that your decision. That's what you're
working on. Your point of mastery here, your point of practice is to not give up on
that goal and to be willing in that process, the process of getting there is going to
require you to look at whatever this stuff is that's keeping you from going over the
$2,800.

Michelle:

Okay.

Elizabeth:

I invite you to really look at it. You know how we talk sometimes in the sales
conversations shifting your focus from touchdown, getting the goal? You know
what I mean? Switching your focus from that to being really present with people.
Make your barometer of success for that $5,000 – and you're getting to that. Make
that decision you're going to get there. Your barometer for success along the way
– you know that $5,000 is coming. You know that you can do that. I know you
can do that. There's no way you can convince me that you can't, right?
You're just like, "That's a done deal." You get to look at and make the practice
and what you celebrate along the way. How am I breaking through this stuff?
What is this? Celebrate the process as you break through it. Does that make
sense?

Michelle:

Yeah.

Elizabeth:

Yeah.

Michelle:

Okay.

Amy:

Sorry, this is Amy. Can I just jump in quickly?
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Michelle:

Yeah.

Elizabeth:

Do you have a pressing question you want to ask?

Michelle:

It's okay with me.

Amy:

No, no, no. It was about this. Michelle, we have to remember to touch base about
this offline too because I feel that I have the same struggle when it's just about my
basic expenses, then it feels more manageable, but when I jump in with the, "This
is what I want for myself," then the whole feeling of resistance around greed and
self-worth and, "Do I really deserve to receive stuff for myself?" really pops in
because when it's just about the bare bones expenses, it's like, "Well, yeah, my
family needs to survive. I need to pay for my daughter's thing." There's no guilt
associated with that, but when I bump it up to something for myself, then that
guilt piece starts coming in.

Elizabeth:

Yep.

Michelle:

Yeah.

Amy:

I thought I'd just share that. That's what comes up for me as I'm kind of struggling
with a similar thing to you, so I just always wanted to make a point of reminding
us that we need to connect offline about this.

Michelle:

Yeah, yeah, awesome. I'm totally excited about that. Let's do that for sure. That
really resonated with me what you just said. Yeah, for sure.

Elizabeth:

All right, so you're good, Michelle? You know what your next steps are.

Michelle:

Yeah, thank you.

Elizabeth:

Okay, $5,000.

Michelle:

$5,000. It's coming.

Elizabeth:

Yeah, it is. Michelle and Amy are in my Leverage & Leadership program and
have been working together for the past six months. Yay, Amy and Michelle.
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Michelle:

It has been awesome.

Elizabeth:

Yeah, it's been fantastic.

Amy:

Woo hoo.

Elizabeth:

All right. Beautiful. Who's got the next question?

Karen:

Hi, this is Karen in Arizona.

Elizabeth:

Hey, Karen in Arizona. How are you?

Karen:

I'm doing great. Thank you.

Elizabeth:

Good.

Karen:

So excited to be with the group again.

Elizabeth:

Yeah, thank you for coming forward and speaking up and sharing space with us. I
appreciate it.

Karen:

Thank you. Michelle and Amy kind of brought up something similar that I've
experienced. I've been having a really good year. In the past, I've had a corporate
job where I made great money and doing the spiritual work, not so much, but in
the first quarter, I did make more than I made all of last year, so I thought, "This
is fabulous."

Elizabeth:

Holy cow. In the first quarter, entrepreneurship wise?

Karen:

The first quarter of this year doing spiritual work I made more than I made all of
last year doing the spiritual work. That being said, it's not a huge amount of
money, but…

Elizabeth:

That being said, it's more than you made all of last year, let's focus on that.

Karen:

Exactly. Exactly. I honored that and I was so excited about that. What I decided
was that for April, I wanted to bring it up from – I've been consistently bringing in
over $2,000 a month, so I want to bring it up.
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Elizabeth:

Congratulations. Fantastic.

Karen:

Thank you. I was so excited by that because it's proving to me that it can be done.

Elizabeth:

Yeah, that's a significant amount of money. It really is.

Karen:

What happens is I go to comparison because in my corporate job I made well into
the six figures, and this is a week or a couple of days' worth from what I used to
make. It's hard for me to sometimes separate that those are two different worlds.

Elizabeth:

Yes, and I would actually encourage you – comparison is just something that you
need to catch yourself doing and drop. It's a pattern. It's a discipline to notice
yourself doing it and go, "Okay, I'm going to shift that." But I would really
encourage you – I know people who are making multiple six figures doing
spiritual work. Your $2,000 a month is the stepping stone to the next thing, to
getting to replacing and then exceeding your corporate job income.

Karen:

Yes. That's what I really feel, and that's where I am heading toward. I set up a
new number, as a challenge number for me, but it wasn't a crazy challenge
number. I thought it was a doable challenge number, taking baby steps is how I
set up to do $3,500 for April.

Elizabeth:

Fantastic.

Karen:

The first week of April, most of my clients cancelled for the month.

Elizabeth:

Okay, so what got triggered in you?

Karen:

I was like, "Holy shit."

Elizabeth:

Yeah.

Karen:

I didn't hit $2,000. I closed around $1,800, so that was still good, but I was
freaked out that that happened because I also wanted to really step up my game
and doing some of the work around who would I be at this level. One of my
clients that I've been guiding through a similar process for herself, she's a feng
shui expert. She said the same thing happened to her this month when she decided

Elizabeth Purvis ● 1631 NE Broadway #138 ● Portland OR 97232-1425
1-888-526-5280 ● elizabeth@marketinggoddess.com ● http://www.MarketingGoddess.com	
  

	
  
Art	
  of	
  Feminine	
  Magic	
  Q&A	
  Call	
  2	
  

	
  

	
  

that she really wanted to attract a different clientele, that all her regular clients
cancelled their standing appointments.
Elizabeth:

Oh, okay. Let's actually dig into this a little bit. I'm curious if I were to ask for a
show of hands of who else this is happening to…

Karen:

Hand up.

Elizabeth:

Let's dive into this. First, I want to point out there – okay. Everyone cancelled?
Okay. When people cancel, what do you do? What are you going to do? What's
your plan?

Karen:

After you panic? Then you try to bring in other clients.

Elizabeth:

Mm hmm.

Karen:

I didn't get my newsletter out. I just shut down. I only did the things I had already
committed to do in advance. People who I would see on a weekly or every other
week basis, suddenly wanted to go to once a month.

Elizabeth:

Right, right, right. The two things that are happening here and I want to point
something out. The two things that are happening are it's totally natural. This is
like clockwork. This is what's going to happen for people. You get to a certain
point, and you try to expand, then you get the response of, "All my clients are
cancelling." Yeah, the first time that happens you're going to panic. Totally
natural.
What I invite you all to do when something like that happens in the future is to go,
"Oh, there it is. I knew this would happen. I knew something like this would
happen because I'm up against my limit, and so things are going to start trying to
take me off course." Does that make sense?

Karen:

Yep.

Elizabeth:

Do you see the difference in that? Because what you said is – there's a little bit, I
hate to use the word victim because I don't want you to go into judgment around
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it, but there's some victim in saying, "Oh, my clients cancelled." Those are things
happening to you. Happening to you.
Karen:

Oh, okay. Got it.

Elizabeth:

Where you want to be like – so, if that were to happen in my world and people
actually ask me, "When things happen, how do you respond?" My response is,
"What has shifted in me? What needs to be cleaned up? What am I going to do
instead?" The thought doesn't enter in of, "Okay, I'm just going to leave it at that."
What happens is I go, "Oh, okay. It's happening. Something is going on. I need to
figure out what it is. What do I do instead? What are the aligned actions that I
need to take?" Instead of pulling back and contracting. Does that make sense?

Karen:

Mm hmm, yes.

Elizabeth:

Yeah, this is why we spent so much time talking about triggers and how to work
with your triggers because they do take you out. Let's face it. It's easier said than
done to be like – you're in a freak out situation and take different action. Believe
me. I have a tremendous appreciation for how difficult that is, but the mindset, my
mindset is very different. Really, this is what these practices are all about.
I know that that's coming and part of my mind is kind of outside myself going,
"Oh, there it is." That's the part that's really running the show. Does that make
sense?

Karen:

Mm hmm.

Elizabeth:

Does that really? I want to make sure this is really clear.

Karen:

Yeah, it does.

Elizabeth:

My question to you is what is the decision about the amount of money you want
to make? Because you're still at $2,000. You didn't make a few hundred, but I'm
not going to worry about that too much. You're still at $2,000. How much do you
want to make?

Elizabeth Purvis ● 1631 NE Broadway #138 ● Portland OR 97232-1425
1-888-526-5280 ● elizabeth@marketinggoddess.com ● http://www.MarketingGoddess.com	
  

	
  
Art	
  of	
  Feminine	
  Magic	
  Q&A	
  Call	
  2	
  
	
  

Karen:

I'd love to make $5,000.

Elizabeth:

Yeah, does that feel…?

Karen:

I don't believe I can yet.

Elizabeth:

Okay, so what's a number between $2,000 and $5,000 that you feel like, "Yes, I
can do?"

Karen:

$3,800.

Elizabeth:

$3,800. Okay. That sounds good. Okay, so $3,800. When you think of that
$3,800, do you really believe that you can do it? Are you like, "Yeah, I can totally
do that." Or is there still some reservation?

Karen:

There's still some reservation.

Elizabeth:

Okay. What does it really need to be?

Karen:

$2,500.

Elizabeth:

$2,500.

Karen:

That that feels too low. I realize I'm in judgment on that.

Elizabeth:

Yeah, that's okay. That's all right. How about $3,000? Does that seem exciting?

Karen:

Yes, $3,000 is exciting.

Elizabeth:

Does it seem like, "Yes, I can still do it and not be in judgment around it?"

Karen:

Yes.

Elizabeth:

Okay. I hear the alignment there. $3,000. Throughout the call, you can play with
that a little bit, if you want. It's totally up to you, but you pick that number, and
that's what you're going to go for.

Karen:

Mm hmm.
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Elizabeth:

Then you go through the process. That's your decision. What are the
opportunities? You're taking action on specific opportunities. The practice is to
stay that course and notice where you take yourself out. That's the whole practice.

Karen:

Okay.

Elizabeth:

What's your question? A little reservation there.

Karen:

Trusting myself to stay the course.

Elizabeth:

Why do you not trust yourself to stay the course?

Karen:

I guess there's a fear of really stepping out bigger.

Elizabeth:

What would happen if you stepped out bigger?

Karen:

Right now I'm getting a blank, which is almost better I think than I used to go
right to past life stuff over, "When I step out bigger, I die."

Elizabeth:

You know what? That actually is the core fear, right? Isn't it?

Karen:

Or others around me die.

Elizabeth:

Humiliation and we're all going to be skewered on the stake or whatever, in some
sense, right? Yeah, so that's the belief that you want to work with and really it's
what – and these things are hardwired in us. The fear of humiliation and of dying
because we step out and being cast out of the tribe. Those are things we're born
with as human beings.
What you have, though, you have what you need to work through. What are the
systems and the structures and the support that you can put in place to help you? I
would really, really recommend having some kind of partner in crime, so to
speak, that you can reach out to for support when you need it, who can help you
stay the course.

Karen:

Oh, yeah.

Elizabeth:

Setting up some of those accountability things we talked about.
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Karen:

Yes, I can see that for sure.

Elizabeth:

Yeah. Now if you do that, if you make a decision you're going to make $3,000,
and that's your decision. No matter what – and you take action in this way,
because it's a practice to do this. You're going to get further along than you would
otherwise. You're going to expand to that next little step, and then you try again.
Does that make sense?

Karen:

That makes perfect sense.

Elizabeth:

Yeah, so can you do the $3,000?

Karen:

Sure.

Elizabeth:

All right.

Karen:

Woo hoo. How exciting.

Elizabeth:

Yeah, I know you can do it.

Karen:

Thank you.

Elizabeth:

You're welcome.

Karen:

Thank you so much.

Elizabeth:

All right, who else has got a question?

Julie:

Hey, Elizabeth. Can you hear me?

Elizabeth:

I can. Who's this?

Julie:

This is Julie Eason from Maine.

Elizabeth:

Yay. Julie Eason is an old friend of mine. It's so great to hear you. How are you?

Julie:

Oh, good. I just wanted an excuse to talk to you because I never get to talk to you.

Elizabeth:

All right, well, you have to ask a question.
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Julie:

I know. I know. Actually, before I ask a question, I wanted to thank you for all the
practical information that you're giving because you know me and you know how
not woo-woo I am. My business is not spiritual, per se. It's very hardcore,
copywriting, doing the words, and getting the stuff out.

Elizabeth:

Yeah.

Julie:

This stuff is just changing my life, and I love it.

Elizabeth:

I'm so glad to hear that. Thank you.

Julie:

It's really, really helping.

Elizabeth:

Thank you. I'm really, really glad to hear that. Yeah, it's wonderful to have you on
the line too.

Julie:

Very cool. Anyway, I had a question about – I was listening to – I listen on
recording. It was a class or two ago when you were talking about staying silent.

Elizabeth:

Mm, yeah, yeah, yeah. E for esoteric.

Julie:

Yeah, because I'm like, "Okay, that's cool, but everybody else always says that if
you are going to reach a goal, you have to tell people about it because that's the
only way to make it real or to stay accountable or whatever." It was just an
intellectual curiosity in my mind. How does that reconcile? I mean I totally got
how you said, "It saves your energy and it protects you from people who are
going to tear you down," and all that makes total sense, but I'm just wondering if
it's two ideological differences or if there's a way that they sort of mix together or
– I was just curious about that.

Elizabeth:

You know, well, I'm just going to sort of parse this through a little bit, like peel
into it, which I never thought about the question and that way that you phrased it
there. How do they reconcile? Why do people say one or the other?
I think some – well, first of all, you can certainly have accountability and stay
silent. It's like staying silent is important because you're not dissipating. You're
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not dispersing the energy. When I used the example of writing the book and
words coming out of my mouth without even writing it down.
Julie:

I've totally done that with books.

Elizabeth:

Yeah, yeah. It's such a great metaphor for this concept, I think. But you can get
accountability. Part of what the message is behind this is not to tell people who
aren't going to be totally supportive.

Julie:

Be picky about who you tell.

Elizabeth:

Yeah, be really, really discriminating about it. In my own life – because it took
me a long time to realize that people are really in pain and that you succeeding
does not make them feel good.

Julie:

Right.

Elizabeth:

You being happy and I'm talking about the global you, all of us, because I, at a
weird age, I was about 16 years old. I decided I wanted to play the violin. Playing
the violin at age 16 is a little weird. I used to have people – I mean I just couldn't
believe the way that they would be – the way they would hate on it. I just couldn't
believe it.
That's because it's threatening. It's really threatening to other people when you're
going after your dreams or manifesting a goal because you're basically triggering
for them all their stuff. Part of keeping silent is really about being discriminating.
I think too – I couldn't tell you the origin of tell everyone and be accountable and
stuff, but there's something in that that to me is about triggering people's fear of
humiliation. Announce it publicly because then you'll have to live up to it or you'll
be ashamed.

Julie:

Right.

Elizabeth:

That to me isn't very – I don't know. I know that some people – everyone has got
different motivations, but that, to me, is not a very resourceful motivator. Does
that make sense?
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Julie:

Mm hmm.

Elizabeth:

Yeah.

Julie:

Yeah, that makes total sense. I know that recently the more that I want to step up
and raise my income and have all these great big goals and things, there are
people very, very close to me that I won't tell. It was way before this, and I just
thought about this. I was like, "Yeah." Because every time I do, it's like, "Oh,
yeah, sure."

Elizabeth:

Yeah.

Julie:

It's just dismissed and it's not important.

Elizabeth:

Exactly.

Julie:

They don't believe it, so it's like I'm saving it for when it actually happens, and
then they'll be happy for me. I'm wondering if that's kind of setting myself up for,
"Oh, then they'll be proud of me. Then they'll be happy for me. Then maybe they
won't be."

Elizabeth:

Yeah, I was going to say will they be happy for you? I don't know if they will. I
mean we all have to kind of come to grips with the fact. The fact is that when you
become more successful, your relationships with people change.

Julie:

Right.

Elizabeth:

It's getting used to and kind of making peace with that idea and learning how to
deal with it. It's all sort of part of the journey. But you do have to – what I think
the opportunity is is getting really real with yourself about the fact that that's
going to happen and are you willing? Be really conscious.
Either way is totally fine. Some people aren't willing to give up their
relationships. They're getting more out of their relationships than they would with
the other thing, and that's a totally cool choice. That's designing your life the way
you want it to be.
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Julie:

Right.

Elizabeth:

But I would say be really, really conscious of it. If there are people that are
dismissive, you have an opportunity to look at those relationships and say, "Okay,
is this working for me or not?" There are all kinds of layers here. It may be that
there are people you just don't tell, and they're in your life, and it's awesome in
every other way. You know what I mean?

Julie:

You just don't worry about it, but that's good to be prepared.

Elizabeth:

Yeah.

Julie:

For that eventuality because it's kind of in the back of my mind like, "Oh, I can't
wait and I can tell them. They'll be so happy for me, and it'll be exciting." But
now I'm thinking, "You know, maybe not."

Elizabeth:

No.

Julie:

Rather than crush myself, just say maybe you just – it was just a really fascinating
thing when you said to stay silent because that's just the exact opposite of every
other goal-setting thing that I've ever heard or read or whatever, and I was like,
"Really? That's very interesting to me."

Elizabeth:

Yeah, get accountability. Have your accountability systems up. Have people who
really will hold you accountable to your vision, and that often means really
kicking one's butt a little bit because we all have things that take us out. But I
think your opportunity here is to really look at these relationships with these
people, whoever they are, because this is what's holding you back.
If you're having these conversations about – you're like, "I don't want to tell
them." Then you're also thinking, "Well, I can't wait to tell them because they're
going to be happy." There's something in there, right? You know that there's a
problem with those relationships or rather that those relationships are going to be
affected.
Okay, whoever is rustling, please stop rustling. Thank you.
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Whoever those relationships are, you're holding yourself back because of them.
What you really want to do to break through this is to get really clear on that and
work it out. Work through those feelings. Understand what that's about, then
make some decisions. Does that make sense?
Julie:

Mm hmm. Yeah, totally. Absolutely. Thank you.

Elizabeth:

You're welcome.

Julie:

I can't wait to hear the rest of the call. I have to go drive home now from karate
class.

Elizabeth:

All right.

Julie:

I'll get to listen to it on the recording like everything else.

Elizabeth:

All right, beautiful. Well, thank you for being on the line.

Julie:

Thanks a lot. Bye-bye.

Elizabeth:

Bye, sweetie. Great question. Great question.

Claire:

I have a question.

Elizabeth:

Who's that?

Claire:

This is Claire. I'm the one that was just rustling down in Grants Pass. Sorry about
that. I forgot about that. Guilty as charged.

Elizabeth:

You're forgiven.

Claire:

Thank you, thank you. I have sort of a basic question. Well, it's not that basic,
actually. I've been – not getting into too long of a story about it. I've been a person
who's been in private practice as a therapist for a really long time, and I've worked
in agencies and hospitals and all that kind of stuff.
I still do some part-time work in an agency. That creates a lot of my bread money.
I also have a part-time practice or at least I have space to have a part-time
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practice, but a couple years ago, I was guided to write a book, and when I started
doing that, basically all of my private practice clients started blowing up –
blowing away. Drying up and blowing away.
The book is actually almost complete, and I'm in the process of getting it
published. Then there's going to be the whole promoting, and it fits in with the
brand and the marketing stuff that I'm doing. It all works together.
Now I'm sort of in this place where I have more time on my hands, and I think I
have spirits alignment. I'm fairly sure with starting to develop the business,
develop more coaching clients and whatnot. I hear lots of different things, and I
am coming to your event in a few weeks.
Elizabeth:

Yay.

Claire:

Yay, I'm excited about that. But some people say, "Start with one-on-one clients
and build from there." You have a system for doing some VIP stuff. Other people
say, "Start by focusing on groups or teaching or leading discovery sessions."
What would you say to someone like myself who I have a lot of experience, but I
actually have a miniscule practice right now? That's not me rustling, by the way.

Elizabeth:

Okay, whoever is rustling, stop rustling.

Claire:

Where would you guide me to start? Because I can kind of do anything at this
point.

Elizabeth:

Well, what's the outcome that you want to create? That's always where I start.
That's always the question.

Claire:

Oh, yes. I think I asked something similar last week, and you said, "Go to your
three-year plan." When I did that three-year vision, it was amazing because it
wasn't even me thinking about what I want in the future. It was – it started to
really be what's in the future coming towards me. It was much grander and more
elaborate and more expansive than I would have picked for myself three years
from now.
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It really has to do with creating retreats for women around the divine feminine,
healing people from burnout and compassion fatigue and overwhelm and whatnot,
using skills and tools related to the awakening of the divine feminine, which is
why I was drawn to your course, and also using art and creativity because I'm an
art therapist as a background.
There are a lot of visions about people painting things and just having this retreat
state. That's where it's heading. I see teleclasses in the works as part of that.
Elizabeth:

Beautiful. Yep, so that's where you're heading. You have to look at a couple
things. Where you're heading. Where you are now, and I think that dictates.
Usually most of the people who are in my world for the business coaching piece,
they are like I was. They needed to create income. They needed to build it from
the ground up. They didn't have another source of income.
In order to create enough income to sustain you to be able to do the other things, I
always recommend starting with one-on-one clients and starting with them in a
way that creates generous cash flow for you, which is the platinum model.
Every case is different. Because you've had a private therapy practice for so long
and you've got so many people in your world, you may be able to do a small
group and have that be – you may be able to jump into that right away, to have it
be sustainable. But the first place I always recommend that people start is what is
going to cover – what is it that you need to set up that's going to cover your
expenses plus and that's going to keep you out of, "Got to get the next client. Got
to get the next client. Got to get the next client." So you can put some of these
types of things into place.

Claire:

Right.

Elizabeth:

Very practical standpoint because what people often do is – I've got a big vision
too around leading retreats, around feminine magic. Feminine magic is going to
be – this is just the tip of the iceberg of what I have in plan for this whole thing. I
knew that that was the case three years ago. I also knew that there was no way I
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could do it if I didn't have the other building blocks in place. Does that make
sense?
Claire:

It does make sense. Yeah.

Elizabeth:

This is something we coach on for two hours, what the exact plan would look like
for you, but that's the mindset that I always come from because you can't create
anything, and this really gets kind of at the heart of the philosophy here. You
cannot create anything if you are in scarcity, if you're super stressed out about
money.

Claire:

Right.

Elizabeth:

Some people who teach this material, because everyone has got a different take on
it and their approach to it. Some people, for them, it's like their security comes
from being secure in the laws themselves, being secure in the principles. That is
awesome. That is a phenomenal place to get to. That is a place of mastery.
What I have found is for most people, it's like if you're not able to create, you're
still learning whatever and you're not able to do that, and that will send you into a
place of scarcity around money, which is not resourceful.

Claire:

Right.

Elizabeth:

There's a little bit of a balance there. Where I have gone through in my own
journey, there were definitely times where – I'm in a place where I really have
faith in these principles, and I know I can create what I need when I need it, and I
know it's going to be fine. You know what? That gives me a lot of leeway to take
risks and to stick my neck out in ways that will help me grow my business
without being ridiculous.
But I have my limit, right? Now before, three years ago, when I started using
these, very different situation. I had faith in these laws, but I also had a bunch of
stuff – laws and principles, but I also had a bunch of stuff that needed to be
worked through, so I wasn't at this particular point of mastery. Does that make
sense?
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Claire:

Yeah, you had faith in the principles, but you didn't have experience with them
working.

Elizabeth:

Yeah, so stepping out on the ledge and having all my cells try to recalibrate to
something really, really out there, that's not resourceful.

Claire:

Right.

Elizabeth:

This is a little bit abstract because we're not talking about a specific situation, but
does this make sense? Are you getting sort of the principles? The mindset?

Claire:

Yeah, yeah, and I have confidence in the principles and have used them for a long
time, and now it's really in a way, for me, kind of chunking it down to some nuts
and bolts things of like – because I've got the big picture or I've got the theory,
and now it's actually turning it into day-to-day or week-to-week actions.

Elizabeth:

Yeah.

Claire:

Some of that. Then the middle ground is, "Well, what am I going for?" What I'm
hearing you say is creating some one-to-one clients is going to create some cash
flow, learning about your platinum and VIP programs and how to create those is a
way to do that as well. Then from there, things will build and create groups and
whatnot from the tribe that I have already.

Elizabeth:

Yeah, I mean I will tell you. I love the platinum model and I immediately jumped
into groups. The minute that I had some platinum clients, I'm like, "Great. Now
I've got a little bit of room, and now I want to do – I want to start doing group
work," because that's where my heart was.
But with the first manifestation experiment, the $50,000 manifestation
experiment, when I created $20,000, part of those clients was a small group. I had
given them way too much. I gave them too much time. I gave them – it was like
$1,800 each for a six-month program, and they got an insane amount of time.
That's what can happen.

Claire:

Right.
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Elizabeth:

You give it away, and then you're back in that time poverty place, so that's what
we're trying to avoid. You've got a little bit to think about?

Claire:

Yeah. I've got a lot to think about.

Elizabeth:

I would chew all this around. Chew this around a little bit before you come to the
event in June because we're going to create programs there, and if you have a
sense of what kind of time requirements, what sort of time income requirements
would really serve you, you can create from that place.

Claire:

I saw – one of the things that I've been really aware of is really needing to get
clearer on my signature program and sort of what my core offer is and all that
kind of stuff. I see that you sent out bonus stuff around some of that. Would that
be helpful to do before coming to that or is that going to be part of what we're
going to do then there too?

Elizabeth:

We're going to touch on it then. We're going to do some stuff. We're going to do
some stuff around ideal clients, but I want everyone to have – at least listen to that
and work through it ideally. I mean if you don't, it's not the end of the world, but
you're going to get a lot out of the workshop.
We're going to send out a little letter here in the next week or two reminding
people to do it, just because it gets you really thinking about – because every
program you're going to design it around a particular outcome for a particular
person, and you want to have a sense of what that transformation is.

Claire:

Yeah, it's perfect timing for me to have that stuff, actually, because that's exactly
what I feel like my next step is.

Elizabeth:

Yep, yep.

Claire:

Or could be my next step.

Elizabeth:

So definitely go through those. I would say go through those over – if you have to
prioritize, prioritize those over the VIP day training. VIP day training is yummy
and you definitely want to listen to it because you'll deliver VIP days as a part of
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your platinum programs, but really spend some time – what I would recommend
for you is to spend some time really thinking about your core offer, what your
system might be, and thinking about that bigger vision that's coming to you. What
that is and what right now – and you're not going to be able to see the entire
chasm.
Claire:

Right.

Elizabeth:

You're just not, but what kind of time requirements really would serve you right
now? Putting your services together, what would really support you best? That's
what I want you to think about.

Claire:

Oh, in terms of putting together packages for people now?

Elizabeth:

Yeah.

Claire:

Right. I love some of your ideas around that because to me, it just kind of opened
it up. It was sort of like taking the lid off the can, like, "Oh, wow. You can do
that? You can do that? Oh, well, wow." Just created so much, I don't know, so
much more leverage and so much more freedom. Creativity.

Elizabeth:

Beautiful. Great. All right, so you've got your action steps.

Claire:

I sure do. I sure do. Yeah. Can I ask you a quick question about one of the
exercises from early on in the course material?

Elizabeth:

You know what? Hang on to it for a few minutes. Let me open up the line and
check and see what other questions we have, but speak back up again in another
10 minutes or so. Is that cool?

Claire:

Okay, sounds good.

Elizabeth:

Beautiful, all right.

Claire:

Thanks.

Elizabeth:

Yeah, you're welcome. Who else has a question?
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Parra:

Parra from Phoenix has a question.

Elizabeth:

Whoa. Who was that?

Parra:

Parra from Phoenix, and yes, I jumped in.

Elizabeth:

I'm here.

Parra:

I went and jumped at the front of the line because I've got to go in a moment.
Elizabeth, I do not know. This may not be an appropriate question for this
particular call, and if not, I'd just like direction where to go.

Elizabeth:

Sure.

Parra:

I have a friend that I want to come with me to the Wealthy Goddess Experience
that I'm registered for. Yes. I actually inadvertently did a bait and switch with her.
I was taking her to another feminine type thing, and she was interested in that, and
then we realized we had a prior commitment, both of us. We couldn't go to that. I
told her, "This woman, Elizabeth. I'm doing this Art of Feminine Magic, and she's
got a Wealthy Goddess event."
Well, she called, I think it was Michelle or she went online. I guess she didn't talk
to Michelle. The bottom line question is I want her to go with me, but she said, "I
don't think it's really what I was interested in." I have a sense that it would be. She
wants to just expand her femininity, and she's also a real estate agent committed
to building just a really thriving successful business. Can you speak to that? If not,
will you direct me where to go because I'd really love to partner with her in my
life? I just see this would be a really – for us to do that Wealthy Goddess event
together, I really believe it could.

Elizabeth:

Yeah. Yeah, I think it would be pretty fantastic from what you're telling me. What
to do to register as a – you wanted to bring her with you, so you would do a bringa-friend ticket.

Elizabeth Purvis ● 1631 NE Broadway #138 ● Portland OR 97232-1425
1-888-526-5280 ● elizabeth@marketinggoddess.com ● http://www.MarketingGoddess.com	
  

	
  
Art	
  of	
  Feminine	
  Magic	
  Q&A	
  Call	
  2	
  

	
  

	
  

Parra:

Yeah, that's the premier, but when she went and looked at it, she said, "I don't
really think that was what I was interested in." I don't think she got anything
feminine about it. She just wants to step into her femininity more.

Elizabeth:

Right. It definitely is business building event, so if she's not interested in learning
how to create high-end programs, it may not be the right event for her to be at,
though we are going to be dancing, and there are going to be lots of priestesses,
and there's going to be a lot of feminine energy in the room, for sure.

Parra:

Okay.

Elizabeth:

The focus is really on business. She's your friend, so you can share with her. What
I would suggest that you do is share with her why you're so passionate about her
coming, what you really think she could get out of it. What you think that she
could really take away that supports what she's wanting. That's what I would do.

Parra:

Okay and I think that's where I feel challenged because, Elizabeth, I don't even
have a business to expand. High end, that's a new term to me. I am in the creation
phase.

Elizabeth:

Beautiful.

Parra:

I thought, "You know what? This may not be a fit for me," but I thought, "You
know what? I'll get steeped in something that I don't know anything about."

Elizabeth:

I really appreciate you stepping out in faith and trusting. I think you're going to
find – I think you're going to have your mind blown, actually, which is good.

Parra:

Yeah. You're welcome. My last question is would Michelle have a conversation
with her and share with her what it's about and really speak to her concerns and
her interests?

Elizabeth:

Michelle, are you willing to do that?

Michelle:

Oh, absolutely.

Parra:

Is this the Michelle that called about the event?

Elizabeth Purvis ● 1631 NE Broadway #138 ● Portland OR 97232-1425
1-888-526-5280 ● elizabeth@marketinggoddess.com ● http://www.MarketingGoddess.com	
  

	
  
Art	
  of	
  Feminine	
  Magic	
  Q&A	
  Call	
  2	
  
	
  

Elizabeth:

Yeah. It's Michelle Leath. She's one of my clients, and she's also on my team for
this event.

Parra:

Okay, great. I have a commitment to be someplace, so I have about five more
minutes.

Elizabeth:

Okay, that's great. Your name again, ma'am?

Parra:

Parra.

Elizabeth:

Kara, okay.

Parra:

T – P as in plum. Parra.

Michelle:

Oh, Parra, okay. What's your last name, Parra?

Parra:

Freestone.

Elizabeth:

Okay. All right, we will definitely connect offline, and we'll get you hooked up.
One way or the other, if it's Michelle or someone else on my team, one way or
another we'll definitely have – we're more than happy to have a conversation.

Parra:

Awesome. Thank you so much.

Elizabeth:

Yeah, you bet, sweetie. Thank you for asking. Yay. I'm glad we're going to meet.

Parra:

Yay.

Elizabeth:

Okay. All right, who else has a question?

Christine:

I have a question.

Elizabeth:

Who's this?

Christine:

This is Christine.

Elizabeth:

Hey, Christine. How are you?
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Christine:

Good. Elizabeth, I'm at the beginning of doing this and trying to get clients. I'm
not totally clear on who – I don't have a very detailed description of my peeps at
this point, but I have – I'm putting things together, and my plan is that I'm going
to send an e-mail out to my list, which is not a coaching list. It's my art business
list.

Elizabeth:

Oh, right. Yes.

Christine:

But to see if anyone would be interested in doing strategy sessions. I figure at the
very least, it'll give me some practice at doing that, but I'm wondering how –
where would I – what's the best way to go out and find people who might be
peeps for coaching?

Elizabeth:

Right. You know what? That is really much more of a business focus question. I
want to make sure that we reserve our time here for the feminine magic related
questions, but if you bring that to the forum, I can jump in there and give you a
little bit of guidance and direction there.

Christine:

Okay.

Elizabeth:

Are you coming to the event?

Christine:

Oh, yeah.

Elizabeth:

Okay. Yeah, we're totally going to – you're going to get a lot of information there
about it too.

Christine:

Okay.

Elizabeth:

But yeah, start a little thread on the forum, and either I or some of my clients will
jump in to help you.

Christine:

Okay. I have one other little question about the seven keys of feminine magic. I've
got the first two, but I never got the rest of them. I don't know what happened to
them.

Elizabeth:

Girl, I'll tell you where to get the rest of them. They are actually all in class four.
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Christine:

Okay, class four.

Elizabeth:

If you go into class four, they're all in there. If you listen to it, it goes through the
whole…

Christine:

Okay, perfect. I'll go back and listen to that one again.

Elizabeth:

Beautiful.

Christine:

Okay.

Elizabeth:

All right, sweetie.

Christine:

Thank you, Elizabeth.

Elizabeth:

Yeah, you're welcome. Okay, who else has a question?

Tammie:

Elizabeth, this is Tammie, and I have a question.

Elizabeth:

Hey, Tammie. How are you?

Tammie:

I'm good. How are you doing?

Elizabeth:

I'm great, thank you.

Tammie:

I have totally enjoyed this class. Lots of shifts and breakthroughs.

Elizabeth:

I'm glad.

Tammie:

Yeah, I am too. I'm so appreciative of you and all the gifts that you're sharing. I
had a question on setting the money goals. One of the things I've noticed is that
I've really avoided setting money goals, and it feels like there's this piece between
attachment, expectation, fear of disappointment. A little bit of maybe starting
tracking things and then falling off. Starting tracking – or setting money goals and
then if I focus too much on them, they kind of go out the window.
It just feels like such a slippery slope, and I wondered if there's any – I'll go back
and look at the notes and kind of work through things, so if there's any top of head
or top of heart guidance you may have.
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Elizabeth:

The problem is or the challenge, I should say, is that you don't really believe your
money goals. Is that kind of it?

Tammie:

I feel like I'll set them and I'll be like, "Yeah." Exactly.

Elizabeth:

Where did the disbelief in yourself come from?

Tammie:

Oh that, I've been working through for years.

Elizabeth:

Yeah, yeah, so it's basically – what it sounds like is that the money goals would
be a beautiful opportunity for you as an extension of that work that you're doing.

Tammie:

Mm hmm.

Elizabeth:

I would look at it as a little – I mean I don't know anything about the work you've
been doing, but I would look at it as a little playground for that.

Tammie:

Yeah.

Elizabeth:

Because that's something you're committed to breaking through, right?

Tammie:

Yeah, oh, for sure.

Elizabeth:

It also sounds, just in this brief interaction, that's one of those kind of big patterns,
capital B, capital P.

Tammie:

Yeah.

Elizabeth:

We all have the ones that are really – they're big. They are basically running our
lives.

Tammie:

I've been trying to acknowledge, "Okay, there's the avoidance." Then it's like,
"Ugh." It just feels like those monumental things, so I think that's a really good
insight, and I will continue to go dig underneath that and go forward.

Elizabeth:

Yeah, I mean just look at where – the keys to where the breakthroughs are to
working through something is to just notice where you stop. First notice, "Okay,
what's familiar about this?" Be really clear, "What's familiar about this?" It's
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something that you have to want to shift. I mean there have definitely been
patterns in my life where I'm like – there are things that have driven me crazy. I
mean I'll be 40 this year. There are things that have driven me crazy my whole
life, but I haven't been ready to deal with them.
Tammie:

Yeah.

Elizabeth:

For whatever reason, but then you have to be – I would say be real with yourself
about that so that you don't have to beat yourself up, right? But if you're serious
about it, or serious, I mean if you're ready to change it, it's like, "What's familiar?"
Then you ask yourself, "Okay." It's like you kind of break it down. "What's
familiar? What do I need to put into place so that it doesn't happen?"

Tammie:

Okay.

Elizabeth:

Is that helpful?

Tammie:

Yes, thank you very much.

Elizabeth:

Yeah, you're welcome. Great. All right, we have another few minutes here. Who
else has a question?

Michelle:

I've got a quick one, Elizabeth.

Elizabeth:

Go ahead.

Michelle:

In the class where you talked about – I think maybe it was even the last one,
receiving, kind of doing the big give where you call, just start making calls to
people.

Elizabeth:

You just start calling people randomly.

Michelle:

"Hi."

Elizabeth:

Yeah.

Michelle:

Yeah. I used to do that in junior high school. "Is your refrigerator running?"
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Elizabeth:

Sorry.

Michelle:

I wasn't going to use that approach, but I was wondering if you could offer some
kind of a script or way to start that conversation, because that just feels kind of
funny to me, like I don't know how to do that.

Elizabeth:

Yeah, it's weird to do the first few times. It's weird to do because it feels – it
triggers all this, "Oh, am I pushing? Blah, blah, blah." It's kind of like a sales
conversation in that you really show up with the purity of intention. Also, be
ready to have them go, "What?"

Michelle:

Yeah.

Elizabeth:

But actually, there is a little script because someone else – it's in the workbook.
It's in one of the workbooks. She asked me about it. A gal had written in. I think
it's in class – I've got my notes here in front of me.

Michelle:

It's probably in five or six.

Elizabeth:

Five, yeah, but let me see if I can find it in class five. Yeah, so basically it's just,
"Hello, this is Michelle, and I'm reaching out to touch base with you because you
were either on my Facebook page. I saw you here, blah, blah, blah. You came to
mind. I'm just reaching out to ask you if there's any way I can support you on your
journey today." Just that.

Michelle:

Yeah, then just let it sit there.

Elizabeth:

Let it sit there. Notice where you want to go, "Okay, I know this is a little weird,
and this may seem strange, blah, blah, blah." Because that's justifying and in the
weird space of kind of not being present. Does that make sense?

Michelle:

Mm hmm.

Elizabeth:

You just say, "Hi, this is Michelle. I'm reaching out to touch base with you. We
met blah. You came to mind. I saw you on Facebook, and I wanted to reach out
and ask you if there's any way I can support you on your journey today."
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Michelle:

Okay.

Elizabeth:

Let them just – let them respond because there will be a process on their end.

Michelle:

Yeah.

Elizabeth:

It will either be, "Oh, my gosh, that's so nice." Some people will do that. They'll
be like, "Oh, my gosh. That's so nice." You'll actually get that.

Michelle:

Right.

Elizabeth:

Other people will be like, "Uh, what?" You just basically say, "I'm actually
reaching out to people just to offer them some support. How can I support you on
your journey today?"

Michelle:

Okay.

Elizabeth:

That's it. One other way I've heard it done, I think when my mentor taught it to
me, she also added, "I'm doing a project." She put that line in there, but I took that
out because it felt – that, to me, it's like this really truly is about being present and
being present to give and give in a way that doesn't deplete you.

Michelle:

Yeah.

Elizabeth:

This is a 10-minute conversation. Just being able to say that and to be in that
giving space without any of the weird squirminess.

Michelle:

Yeah. What about a graceful way to close out if they're like, "Uh, no."

Elizabeth:

Then you say, "Okay. Have a beautiful, awesome rest of your day."

Michelle:

Yeah. Yeah.

Elizabeth:

Hang up the phone.

Michelle:

Okay, yeah. Let them know where to find you if they…

Elizabeth:

Yeah, you can even decide if you want to do that or not. You don't have to have
the open door. It's totally up to you.
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Michelle:

Right. Right.

Elizabeth:

You could take the view of, "Chump don't want no help? Chump don't get no
help."

Michelle:

Can I drink a couple glasses of wine before I do this?

Elizabeth:

Yeah, you can. That was a line from Airplane, by the way, everybody.

Michelle:

Yeah, exactly. I love that movie.

Elizabeth:

I mean it's totally up to you. Boundaries are really important for this, just really
important because you – someone had written in with a question. I don't know
who it was. I can't remember their name, but they were like, "I'm such an over
giver. Why did you give me this exercise?" I understand.

Michelle:

Yeah. "I'll be right over to clean your house."

Elizabeth:

Right and I understand. The reason why I put this in this program and I thought
about it. I mean this is something I could have saved for the Feminine Magic
Academy, part two. You know what I mean? It's pretty advanced, but the reason
why I put it in there is because I think that one of the ways to overcome over
giving, because I'm an over giver too. I'm an over deliverer. People in my
programs, they see a little evidence of this. It's one of those patterns that we
continue to work on, but I wanted to put it in there because I really wanted to
make the distinctions of empowered giving, especially that one around don't give
to someone who's not ready to receive it.

Michelle:

Yeah.

Elizabeth:

People might be on the other end of the line and be like, "What?" If they don't
want it, that's fine. Then, you don't.

Michelle:

Right.

Elizabeth:

Being able to give in a way that is not over giving. I think that's a real skill. In my
own personal journey, it's been important to really look that straight in the face.
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That's why I included the exercise. It was probably a little more than you needed
to know, but is that helpful?
Michelle:

No, it is helpful. It is helpful, which leads me to another question, which is, from
the over giving standpoint, then how do you handle it if they say, "Yes." I suppose
you don't want to go into just free coaching right then and there.

Elizabeth:

You may. For a few minutes, they may be what it is.

Michelle:

Yeah, okay.

Elizabeth:

But usually it's like a resource. I think when you're really energetically clear in
going into it; it's going to work itself out. Know too that you're not going to – you
can't screw it up. There's not a mistake to be made here, really.

Michelle:

Okay.

Elizabeth:

It's an opportunity too if they are kind of coming at you, then it's an opportunity
for you to practice setting boundaries.

Michelle:

Right.

Elizabeth:

Which I just have had a lot of conversations about this with the woman who
taught it to me. She does this everywhere. She's on an airplane, and she'll be doing
this with people. There comes a point where she's just like – she'll just say, "I'm
so happy I was able to help you on your journey, and we're moving on." Really
beautiful and clean and said in this really empowered way.

Michelle:

Okay.

Elizabeth:

Play with it and see what happens. Play with it and see what happens.

Michelle:

Yeah, it sounds like an interesting experiment.

Elizabeth:

Yeah, great question.

Michelle:

Yeah, thanks.
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Elizabeth:

You're welcome. All right, our gal from Grants Pass came back on. I saw you
hopped off, and you're back on again.

Claire:

It's true. It's true.

Elizabeth:

It's all good. I just was like, "I hope she comes back. I probably shouldn't have
called that out," but anyway. I hope that's all right.

Claire:

That's okay. No, it's totally fine. I really appreciated that last question because I
was really wondering about that too as somebody who can be a chronic over
giver. That's what I thought. "Well, what's going to happen to my day? I'm going
to end up just giving all this free coaching to people. It's exactly what I need to
not be doing."
But what I'm hearing you say is I could even say, "Well, yeah, I've got five
minutes or I've got 10 minutes. What do you need?"

Elizabeth:

This is like Santa Claus between 10 and 15 minutes, no more than that.

Claire:

Right. Yeah, yeah.

Elizabeth:

I think for a chronic over giver, it can be a really powerful exercise in boundary
setting as well as the giving.

Claire:

Get in and get out.

Elizabeth:

Yeah, get in and get out.

Claire:

Exactly.

Elizabeth:

You can do this in all kinds of ways. If you're a coach and also another way that
you could play with this exercise, if you're a coach and you tend to take 45
minutes to coach on something that can be handled in five.

Claire:

Yeah, nice. Yes, exactly.

Michelle:

It just occurred to me that maybe you could say if the person says, "Well, yeah,
actually you can help me. This is what I'm dealing with." You might then say
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something like, "Well, great. Would you like 5 to 10 minutes of coaching around
that?" Kind of set a boundary that way from the get-go so their expectation is that
you're going to give them 5 to 10 minutes of coaching, not be on the phone…
Claire:

Not an hour.

Elizabeth:

Not an hour, yeah. Then, if they need more, you offer them a strategy session. I
mean because part of one of the resources you may be recommending is your
services.

Michelle:

Yeah, right.

Elizabeth:

That's not what you're there to do. You're not out there. These are not prospecting
calls. You know what I mean? But one of the ways – this is another powerful
mindset I think that comes from this exercise is that one of the ways that you
really are in service to people and one of the ways that you give is by saying,
"Hey, I have a way for you to get more support. Here's what I can give you here,
and there's more. If you want it, here's how we can do that."

Michelle:

That sounds cool, yeah.

Elizabeth:

Yeah.

Claire:

Yeah. Good. I had a question about the should exercise, and I had a question
about the money tracking exercise.

Elizabeth:

Oh, sure. Okay, let's do money tracking first because that's pretty cool.

Claire:

Okay. I heard you say tracking money that comes in. Are we also tracking money
that goes out?

Elizabeth:

Yeah, you definitely want to track money that goes out as a part of bookkeeping
and knowing what your expenses are. You do need to know your expenses and
what's going out. If you haven't been tracking at all, especially if you've been in
kind of money avoidance mode and this is the global you, anyone listening. Start
with money coming in first.
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Claire:

Okay.

Elizabeth:

Start with that first. Get that down and really do that and put your focus on that,
and then go back and make sure that you know what your expenses are. I don't
track my expenses on the same sheet. I really don't. That's the money tracking.
I've heard – my mentor who gave me this exercise, I've heard her explain it
before. I've heard her share, and sometimes when she's teaching it, you can put if
money went out, but I don't like to do that. This is about what's coming in.

Claire:

It's about receiving.

Elizabeth:

It's about receiving. It's about really being focused on income generation.

Claire:

Okay. Okay. That's cool. I know that you said something in there about saving
and developing a practice for saving. As a person who's really a very good saver
and maybe more towards the end of could use some practice spending, I don't
know if you had any suggestions, because that's not really something I need to try
just to stay the course. Is it something I need to try to do?

Elizabeth:

I think for you to receive would be around spending money on yourself.

Claire:

Yeah.

Elizabeth:

Spending money on yourself. I would notice – and again, we could talk about this
over 20 or 30 minutes, but I would notice where your discomfort kicks in on
spending on yourself. Is it $20? Is it $1,000? Is it $200? Where is that?

Claire:

Right.

Elizabeth:

Looking really at what that's about. Because it's another – it's funny. When I was
creating the material, I was like, "Do I put in an exercise in there for the over –
not for the over savers, but for the chronic savers?" Because it's another way of
not receiving.

Claire:

Yeah, yeah. Or not trusting anyway, for sure, yeah.

Elizabeth:

Not trusting, yeah.
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Claire:

Definitely.

Elizabeth:

Yeah.

Claire:

Yeah. That's good and I've been really appreciating what you shared earlier in the
class series just about thoughts that come up around money and spending and
worthiness and being sort of the inner life and paying attention to the thoughts
that are coming up about, "Oh, I can't afford this. If I'm living in my future self
with making a six-figure income, is that the head space I would be in?" So, that's
been a really good shift.

Elizabeth:

Oh, good. I'm glad. I mean I will tell you. I get on a real soapbox over, "I can't
afford it." I mean that's one of my – some of it is a personal trigger, but as I do
this work more and more, I'm just more and more passionate about you just can't
say that to yourself. You just can't.
I mean, honestly, for me, when I really started doing this work around magic
seriously, magic and manifestation, I was like, "I can't hold that space." Literally,
that is the most disempowering thing. I can't believe that for my clients. I can't
believe it for myself. If I say, "I can't afford it." Well, if you say, "I can't afford
it," basically what you're telling yourself and this isn't conscious, but what you're
telling yourself is, "I cannot create what I want." That is the most repugnant,
abhorrent thought to me.

Claire:

The universe can't support me in having what I want. I need…

Elizabeth:

"The universe can't support me. I can't create what I want or what I need." It may
be that you don't want – where I personally am still developing kind of where I
stand is around the energy that it can take to create money. I've heard people say
to me, "Well, where did you find the belief that it was energy to create money?"
Well, every time I create money, I have to put energy out in some way. The better
you get at it, the less energy you can put out.
But for most of us, there is a process. There's some energy that goes out,
especially depending on where you are in your development around that. So, it
may be you're like, "Okay, I could create that money. I choose not to right now
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because where my consciousness is, I would be turning myself inside out." That
may be where you are.
I'm not saying that's good or bad. Someone else could be like, "Okay, I can totally
create that money without working." But say that to yourself, say, "I could create
that money, and I'm choosing not to because of whatever." That's fine. That's a
choice. I get behind that. But that still puts you – you still have creative – your
creative power, you're still acknowledging that.
Claire:

Yeah, exactly. That's very cool.

Elizabeth:

Yeah, yeah. It's very, very victim and very disempowering and very like things
happening to you. It's just such a part of our consciousness, such a part of the
vernacular of culture that people don't think of it that way at all. There's no –
when I point that out, there's no judgment behind it. It's just a reality check. I
really want to bring into awareness around this to people because…

Claire:

Yeah, I really – yeah, I really appreciated that. That's been a really nice shift for
me, just to not even go there. Why would I want to think that?

Elizabeth:

No.

Claire:

Why would I want to believe that thought?

Elizabeth:

Yeah, don't even go there. It's not true. It really isn't true. It really isn't true. Then,
there's the where are you on the continuum? Where are you on the continuum of
growth? That's fine. But the facts are is that anyone can create money when they
need it. You can't convince me otherwise.
I will say, and then we'll complete on this. I will say that having that – adopting
that belief that I can create money whenever I want, I mean that's really gotten me
far. My ability to create money is a lot easier when I tell myself that I can. My
ability to create money is a lot easier when I say that creating money is easy.
That's one of the beliefs I decided I was going to take on. Make sense?

Claire:

Very cool, yeah. Very cool. Beats the alternative, for sure.
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Elizabeth:

It really does. It really does. It does. Lots of fun stuff that you can work on your
whole life.

Claire:

Yes.

Elizabeth:

Right. Okay, so I think – we've got about three minutes left, so let's wrap up here.
I would love to hear – let's hear from two people. What is an aha or an insight or a
goddess wink or a breakthrough or something that you got from our call today?
Who would like to share? We had a lot of them.

Katherine:

I have one, Elizabeth.

Elizabeth:

Yay. Hey, Katherine. How are you?

Katherine:

I'm good. What I really like – this was way back at the beginning of the call,
someone was talking about – a couple of people were talking about when they set
a new money goal, then suddenly all the money disappeared.

Elizabeth:

Yeah.

Katherine:

I really liked how you posed the three questions to yourself in that kind of
situation to be asking, "So, what has shifted in me? What needs to be cleaned up
here?" Or, "What do I need to do instead? What are the aligned actions I need to
take?" I just found that very powerful to just go, "Boom. Okay, turn it around this
way."

Elizabeth:

Yeah, yep. Thank you for that. Yeah, it's really true. I actually I had someone on
the phone the other day who was asking me – this person is in a lot of discovery
sessions and is hearing a lot of, "I can't afford it." This person asked me, "What do
you do when you have that happen?" I said, "Well, that doesn't happen to me very
often. When it does, I ask, 'What is going on with me? What is going on with me
energetically?'" first, then strategy wise, "What has happened?" It's pretty easy to
figure out at that point.
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Yeah, great, thank you. All right, who else would like to share? We'll do one more
and then we'll complete here. I don't want to hang up, but we need to. I have to get
ready for my workshop. Who else would like to share?
Michelle:

I kind of have a cool – sorry, someone else go, if they want to.

Elizabeth:

Actually, we'll hear from both of you, so Michelle, you go first and then who else
was that?

Tammie:

It was Tammie.

Elizabeth:

Hey, Tammie. Okay. Michelle, go for it.

Michelle:

I think it was – I can't remember who said it, but you had said to one of the callers
who was talking about attachment and fear of disappointment and stuff, and you
said – you asked her, "Where did the disbelief in yourself come from?" Because
you were saying she doesn't believe her money goals.
That kind of just like – a little light bulb went off for me, and it made me think the
evidence thing that you talked about in one of the first couple classes. It's like,
"Wow. Where does that disbelief in myself come from?" and realizing that there's
a ton of evidence to the contrary. It might not be around the same area of life, but
I've broken through a lot of stuff, and kind of what I said at the beginning of the
class with the daily – creating a perfect day. It's like, "Well, there's evidence right
there."
It just kind of opened something for me in my consciousness of questioning that.
"Where did that disbelief come from and where might there be evidence to the
contrary that I'm just not paying attention to?"

Elizabeth:

Yay.

Michelle:

That was cool. Yeah.

Elizabeth:

Thank you. All right, Tammie. You're going to finish us out here.
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Tammie:

Okay. Well, that was my situation, and that's been a huge breakthrough, I think,
for me to take a look at further, and I loved what you gave me in terms of notice
where I stop, what's familiar about this, just the ways to kind of tune into it.
I hesitated contributing because it's like I've had so many breakthroughs on this
call. Every piece of it has been really, really powerful, so thank you for this. I
appreciate it.

Elizabeth:

You're welcome. You're welcome and thank you for your contribution and thank
you, everyone. Everyone on the line, thank you so much for being in this
program. I have just loved, loved, loved delivering this material to you, and loved
sharing space with you in the forum, which we'll continue to do. Loved being on
the calls with you all and would absolutely love to see you at the event.
If you haven't registered, if you can make it, it would be fantastic to have you
there. Also, know as well that this is the start of feminine magic for me. There's
going to be a lot more coming with this material and more. More coming.
Thank you and with that, we'll go ahead and complete. Thank you, everyone.
Much, much love. Bye.
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